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WHY TO INSURE IN AN AMERICAN COMPANY. 


AMERICAN COMPANIES ARE THE LARGEST; 
of the twelve companies (including the “‘ Continental’) reporting over 
five million deilars in assets, only two are foreign, and their U. S. 
assets are less than those of the ‘‘ Continental.”” 

AMERICAN COMPANIES ARE THE STRONGEST; 
of the ten companies (including the ‘‘Continental’’) whose reports 
show a surplus to policyholders exceeding three million dollars. only 
one is foreign, and its U. S. surplus to policyholders is less than that 
of the *‘ Continental.” 

COSTS NO MORE. 
Why patronize foreigners when you can get the same thing at the 

_, sams price from fe.low-countrymen ? 

GIVES BUSINESS TO THOSE WHO GIVE YOU BUSINESS; 
Stockho:ders of the American Companies are their partners, and as 
they are distributed throughout the United States, they are doing 
business with you. 

PROFIT, IF ANY, REMAINS IN THIS COUNTRY, 
contributing to the general prosperity, which in turn benefits YOU. 














Principal Office: 
CONTINENTAL BUILDING, 44-46-48 CEDAR ST., N. Y. 


NO OVER-HEAD WRITING. 


THE 
CONTINENTAL 


FIRE INSURANCE 
COMPANY 


OF NEW YORK. 


PROTECTS ITS LOYAL AGENTS. 





WHY TO INSURE IN THE CONTINENTAL. 





Ts an American Company. 

Does business under the Safety Fund Law, making its policy ‘* Conflagra- 
tion Proof.” 

Assets ($9,809,660) and surplus ($5,034,995) to policyholders are larger 
than those in the U. S. of any foreign company. 


Paid in full a'l losses incurred in the rreat Chicazo and Beston conflagratiozs, 

Since organizaticn its loss payme:ts to policyholders exceed Forty-three 
Millions of Dollars. 

You secure, if desired, the a¢vantage of inspection by experienced men, and 
will be furnished on request with information regarding safe construc- 
tion of buildings, etc. 

Prompt attention to loss adjustments ensursd by the organized force of 
travelirg men which the Company’s large business enables it to main- 
tain to cover every section of the country, and which a smaller com- 
pany could not afford. 

Organized in 1862, its nearly fifty years of successful business proves its 
financial strenzth, conservative management and fair treatment of 
policyholders. 











Western Department: 
RIALTO BUILDING, CHICAGO, ILL. 





UP-TO-DATE INSURANGE MEN 








Will familiarize themselves with our 


6% GOLD BONDS 


120 Payments of $ 6.35 each returns $1,000 
40 ” a “ 1,000 
20 * 36.40 “ « 1,000 
10 “ m6e “= - 1,000 


NON-FORFEITABLE, EQUITABLE LOAN 
AND PAID-UP VALUES. 


COMPANY GOOD AS THE BEST. 





This contract offers an ideal endowment to provide an 
educational fund for children. 


To Accumulate for the 
Purchase of a Home.... 








Rejected Life Insurance applicants appreciate its merits. 
We have virgin territory open and will give agents who 
can demonstrate ability liberal contracts. 


AMERICAN GUARANTY COMPANY, 


N. W. Cor. La Salle and Monroe Streets, Chicago. 








JUST PUBLISHED 


MEDICAL EXAMINATION FOR LIFE INSURANCE 


And its Associated Clinical Methods. With Chapters on the 
Insurance of Sub-standard Risks and Accident Insurance. By 
CHARLES LYMAN GREENE, M. D., of St. Paul. Clinical Professor 
of Medicine and Physical Diagnosis in the University of Min- 
nesota. With gg Illustrations, many of which are original, 
several being printed in colors, and many useful Tables. 























At the present time there is a demand for a Complete New Hand- 
book for the Examining Physician. 


It is the only work which adequately discusses Physical Diagnosis and Clinical 
Signs in their direct connection with the life insurance examiner’s work. 

The relations of the examiner with the agent, applicant, and home office, are 
treated in a practical and complete manner, sources of friction and misunder- 
standing being fully explained. The section on Attempts to Defraud is unique, 
and must prove specially satisfactory. It explains current insurance terms, 
fundamental principles of life insurance, the why and wherefore of every ques- 
tion in the application blanks, etc. It deals thoroughly with the questions of 
Occupation, heredity and Family History. 

The information to be obtained by the use of the eye alone is unique and val- 
uable. The chapters on The Chest are concise, practical and illustrated by 
original plates of great value. The section on The Urine leaves owt nothing of 
importance, and advises methods selected on account of their simplicity and 
accuracy. It deals with Sub-standard Risks and Accident Insurance—two sub- 
jects which have assumed immense importance. It is written by a practical 
teacher of physical diagnosis, a medical examiner and referee of many years’ 
standing and experience. It contains Rogers’ Nylic Tables, Marsh’§ Graphic 
Color Tables, Actuaries’ Tables, and many other useful tables. The illustrations 
are numerous, handsomely engraved, and in many cases printed in colors. The 
early diagnosis of tuberculosis and the insurability of persons suffering with 
albuminuria, etc., are carefully discussed. 





PRICE PER COPY POSTPAID, $4.00. 


Address THE SPECTATOR COMPANY, 


95 WILLAM ST., NEW YORK. 
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UNITED STATES BRANCH OF THE 


SCOTTISH UNION AND NATIONAL 


INSURANCE COMPANY 
EstasisHep 1824, 


UNITED STATES TRUSTEES: 


LEVERETT BrainarD, Esg., Morcan G, BuLKELey, Esq., 


Hartford, Conn. 


Joun R. REpFIELD Esgq., 


JAS. H. BREWSTER, Manager. 
HARTFORD, CONN. 


ACKERMAN, DEYO & HILLIARD, Agts,, 41 and 43 Pine St., N. Ye 





UNITED STATES BRANCH 


LION FIRE INSURANCE COMPANY 


83 and 84 Queen St., Cheapside, E. C., London, Eng. 


UNITED STATES TRUSTEES: 


Francis B. Cootey, Esq., Joun R. Reorter.D Esg., Morcan G. BuLKELEy, Esq., 


Hartford, Conn, 


JAS. H. BREWSTER, Manager. 
HARTFORD, CONN. 


NEW YORK AGENTS: 


ACKERMAN, DEYO & HILLIARD, 41 and 43 Pine Street, 


THE 


Employer's. Liability Assurance Corp‘, 
LIMITED, OF LONDON, ENGLAND. 


SAFE AND RELIABLE INSURANCE AT CONSERVATIVE RATES, 





Policies issued giving full protection to Employers against loss by claims from 
Employees on account of Accidents for which they are hable. 


Combination General Accident policies giving double benefits in case of rail. 
road accidents. Aliso insures Owners of Buildings for a nominal 
Premium against Claims and Lawsuits arising from 


ELEVATOR ACCIDENTS. 


PREMIUMS INCLUDE INSPECTION. 





APPLETON & DANA, - - - - = Boston, Mass, 


Managers for the United States, 





EDMUND DWIGHT, Jr., State Agent, 
@% WILLIAM STREET, NEW YORK, 





Established 1865. 
TH 


Franktort Marine, Accident aud Plate Glass 
Insurance Go. 


OF FRANEFORT-ON-THE-MAIN, GERMANY, 


Employers and Public Liabilities, Elevator Insurance Workmen's 
Collective, Individual Accident and Plate Glass. 
For the security of Policyholders in the United States of America, a 


deposit has been made in the State of Massachusetts, of $200,000.00 in 
United States Bonds, 


UNITED STATES DEPARTMENT, 
100 William Street, New Yorls, N. Y. 
F. G. VOSS, "#ANAGER AND ATTORNEY. 


THe Aupir Company 


OF NEW YORK. 
Cedar and William Streets. 





Queen Building, 





AUGUST BELMONT, Acting Pres. THOMAS LU. GREENE, Manager. 

WM. A. NASH, Vice-President. EDWARD T. PERINE, Sec. and ‘Treas. 
Consulting Engineers: 

WM. BARCLAY PARSONS. F. S. PEARSON. 

FORD, BACON & DAVIS, 


DIRECTORS: 


Joseph S. Auerbach. A. J. Cassatt. 
George G. Haven. Charles R. Flint. 
Marcellus Hartley. George Coppell. 


G. B. M. Harvey. 
John I. Waterbury, 
George W. Young. 


August Belmont. 
— Stillman. 
ililiam A. Nash, 


ADVISORY COMMITTEE OF STOCKHOLDERS: 


W. Bayard Cutting. Isaac N. Seligman Gustav FE. Kissel, 
Walter G. Oakman. T. Jefferson Coolidge, Jr. E. R. Chapman, 
A. D. Juilliard. Chas. S. Fairchild. Charles T. Barney. 





The Audit Company is equipped to make periodical Audits or special 
investigations of Life, Fire and other Insurance Companies. It undertakes 
audits and examinations for Merchants, Manufacturers, Railroads, Banks, 
Estates and others. It makes physical examinations and furnishes appraisals, 
It devises new systems of accounting, and simplities old systems, thus insur- 
ing reduced expenses. Its services are confidential. 





THE MUTUAL LIFE INSURANCE COMPANY, 


OF KENTUCKY. 

Home Office, ~ - ~ = ~ - LOUISVILLE. 
SEMI-ANNUAL STATEMENT, JUNE 30, 1900, 
$2,939,283.23 
2,846,693.00 

92,590.23 

52,055.26 
EXPENDITURES, 

$271,598.41 | To Policyholders, . $193,684.46 

Interest, . . . 126,591.46| Expenses, etc., 126, 808.01 

TOtal, 0. « 398, 189.87 Total, 320,492.47 


Insurance in Force, $15, 102,795. 


During the Six Months the Company made Increases in Assets, Surplus, Insurance in 
Force and Income and decreased its Expenses. 


GEORGE W. MORRIS, PREsIpEnNT. 


ASSETS 
LIABILITIES 14 Der CORE) 5.02 siersia s. cie Siw cretee o00 0.016% ees 


INCOME, 
Premiums, . 


DAVID MERIWETHER, Secretary. 





(Extract from the Examiner’s Report to the Insurance Department, State of Kentucky, dated August 2, 1900.] 


‘*] append hereto a copy of the semi-annual statement fur June 80, 1900, prepared by 
the officers of the company. It shows a divisible surplus of $92,590.28 agains: a surplus of 
$44,573.02 allowed by the report of Examiner Wolfe. giving condition as «f November 30, 
12899, seven months before _} verified the entries frem the books of the com; any, counted 
the bonds and other securities deposited in the vaults of the Trust Companies, lcoked into 
the methods of valuat on, and believe the statement represents the financial condition of 
the company on the date named.””—{ June 80, 1900.) 


THE 


Security Trust.» Life Insurance 60. 


PRINCIPAL OFFICE: 
St. James Building, - New York. 





ROBT. E. PATTISON, President, 


CONDENSED STATEMENT, DEC. 31, 1899. 
ba wet SNe SV eebioke Ve ccpe dows exiecuceueccks Rae 
Liabilities 678,776.50 
Surplus to Policyholders 576,492.53 
Insurance in Force............ Ha RRace 85.55% 12,628,318.00 
DECREASE IN LOSS RATIO, 12 PER CENT. 
DECREASE IN EXPENSE RATIO, 8 PER CENT. 


ROBT. O. STEWART, 
Manager of Agencies. 





SS 
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The Connecticut Mutual 


LIFE INSURANCE COMPANY. 
1846-1900. 


In the fifty-four years of its work almost 98 per cent. of the premiums 
paid by policy-holders have been p2id over tu their beneficiaries or returned 
to them, What has been so returned and what is held for the protection of 
present policy-holders as net or ledger assets aggregates $263,502, 899.67 ; 
127 57 per cent. of the total premiums received. 

These results have been accomplished at an average expense rate of only 
8.9 per cent. 

It is an unmatched record ; and the CONNECTICUT MUTUAL is as thor- 
oughly prepared for the good work of the future as it has at any time been 
for that of its unequaled past. 





JACOB L. GREENE, President. 
JOHN M. TAYLOR, Vice-Pres’t 


HERBERT H. WHITE, Sec’y. 
DANIEL If. WELLS, Actuary. 





Provident Lifeand 1 rust Co. 


OF PHILADELPHIA, PA. 


Issues Life, Endowment and Renewable Term Policies, which can te 
made payable to the beneficiary in 10, 15, 20, 25, or 30 equal yearly ir- 
stallments. Also Partnership Policies, which in the event of the dissolution 
of the partnership can be converted into policies upon the individual lives of 
- the partners. Term Policies are at low rates, participate in dividends and 


are convertible without medical examination into Life or Endowment policies, 


Provision is made also under one form of installment policy for the 
continued payment to the widow, if she should survive the installment 


period, of a yearly amount equal to the installment. 


» In perfect security, moderate cost of insurance, in liberality and accom. 
modation, and in adaptation of the forms of insurance to the needs of policy- 


holders. the Provident is unexcelled. 





ORGANIZED 1869. 


BANKERS LIFE INSURANCE GOMPANY 


OF THE CITY OF NEW YORK. 
RICHARD MORGAN, President. 





Cuas, S. GAUBERT, Secretary. 
JAMES DENNISON, Treasurer. 


EDWARD D. BUTLER, Ist Vice-Prest. 
EpwarpD T. Hu.st, 2d Vice-Prest. 





HOME OFFICES: 
National Bank of Commerce Building, 
No. 31 Nassau Street, NEW YORK CITY. 





Its ‘Savings Bank” forms of Policies Combine all of the advantages of 
both Life Insurance and Investment. 





Life Insurance at Cost. Full Information Furnished upon Request. 





WANTED-—Reliable Agents Only. 
Apply to DEXTER L. STONE, Supt. of Agents 
31 Nassau STREET, NEw York, 





The Insurance Blue Book 
and Guide for 1900-1. 


URING the past twenty-eight years the above-named publication 
has been giving reliable statistics and other useful information 
regarding insurance companies, etc., and is looked upon in 

Great Britain as an authority upon ail insurance matters. ‘This bouk is 
published annually. Itcontains abstracts of the accounts of the fire, 
life and miscellaneous insurance companies doing business in Great 
Britain and her Colonies ; life, endowment and annuity rates ; specimen 
bonuses ; mortality and monetary tables; names of officers and mem- 
bers of actuarial societies and insurance institutes ; acts of Parliament 
relating to insurance; legal forms and decisions ; directories of insur- 
ance offices and officers; a summary of life insurance valuations; 
reports of continental fire insurance business, and much other valuable 
matter. 

The book comprises nearly 400 pages, and is sold by The Spectator 
Company for $1 in limp cloth binding, and for $2 in half morocco 
binding. 

The Spectator Companyare also sole United States agents for all works 
owned by Champness & Co., of England, publishers of The Insurance 
Blue Book and Guide. 


For copies of The Insurance Blue Book and Guide, or information 
concerning other publications, address, 


THE SPECTATOR COMPANY, 95 William Street, New York City. 





roviden{ Savings © ife 


Assurance Society 


OF NEW YORK. 
Epwarp W. ScottPResiDENT. 
Tue Best Gompany For Poucy Howers anno Acents: 


BSvoceseruc Adswrs,anpGentrcemen Secxwe Remunerative Business Comnectiona 
may Appiy to tus Heao Orrice,on anv or Tne Society’s Generm Acents. 





AGRICULTURAL INSURANCE CO 


WATERTOWN, N. Y. 


Statement, January ist, 1900. 
$500,000.00 


2,245,607.23 
1,057,700.19 


557,700.19 


Capital 

Total Assets 

Net Surplus to Policyholders 
Net Surplus to Stockholders 


This Company issues Fire, Lightning 
and Tornado Policies. 


A. H. SAWYER, President, W. H. STEVENS, Secretary, 
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JUST ISSUED. 


‘““MEMOIRES OF NAT. H. JONES: 
AN INSURANCE MAN.” 


The above-named volume, edited by H. T. Lamey of Denver, Col., 
and copiously illustrated by W. R. Townley, is probably the most 
entertaining book, designed exclusively for insurance men, which 
has ever appeared. It purports to be the autobiography of a fire 
insurance agent and manager, and is written in an anecdotal and 
wittily descriptive style, which charms, while it inculcates the stern 
lessons of an eventful experience. Its scope may be gathered from 
the appended chapter titles: 

PART I.—THE LOCAL AGENT. 


Expectation. 
1. Of My Parentage, Birth and Edu- 8. Reorganizing the Local Board. 
cation. 9. Soliciting Business. 
2. The Country Editor. 10. Men I Have Met. 
3. My First Agency. 11. Local Observations. 
4. The Town and My Associates. 12. The Financial Problem. 
5. Antecedents of My Competitors. 13. The American Agency System. 
6. The Office Clerk. 14. A Message from the Far West. 
7. A Missouri Rate. 15. A Visit to Texas. 
PART II.—THE SPECIAL AGENT. 
Realization. 

1. Introduces the Special. 9. My First Loss. 
2. The New Man. 10. A Special’s Decalogue. 
3. The State Board. 11. The Hail Man. 
4. A Delinquent Agent. 12. An Adjuster’s Yarn. 
5. Planting an Agency in Missouri. 13. The Public Adjuster. 
6. Inspections. 14. Agens Speciarius. 
7. Changing an Agency in Kansas. 15. Autographic Biography of Jones. 
8. Cultivating the Agents. 

PART III.—THE MANAGER. 

Disenchantment. 

1. Introductory. 7. The Individual Rate. 
2. The Manager. 8. Insurance Associations. 
3. Responsibility. 9. Organization and Co-operation. 
4. Ethics. 10. Diagnosis. 
5. Legislation. 11. Prescription. 
6. The Rate. 12. Conclusion. 


Handsomely bound in buckram; over 270 pages. Price $2 per 
copy. Discount on sales in quantities. 
Address, THE SPECTATOR COMPANY, 


SOLE SELLING AGENTS, 95 WILLIAM STREET, N. Y. CITY. 





The best $50.00 hair mattress 
made is not its equal in cleanli- 
ness, durability or comfort. We 


THE OSTERMOOR PATENT 
ELASTIC. FELT iurraess DL 







Compressin 
Felt ~eered 


Bindin d 
closing’ the Pay all express charges, and 
tick by hand, sell on the distinct agreement 


that you may return it and get 
your money back (without ques- 
tion or dispute), if not all you 
have even hoped for, at the end 
of 30 NIGHTS’ FREE TRIAL, 


Ix you are skeptical about its 
merits or don’t need one now, 
send for complete pamphtiet. 
The Test of Time, mailed free 
for the asking ; it gives full 
particulars. 

] : —_ —— Felt conte 

SaaS of airy, interlacing, rous 

eeemniaaimens ‘ sheets, of snowy whiteness and 

ees elasticity; closed in the tick by hand, and zever mats, loses shape or gets lumpy. 

s perfectly dry. non-absorbent, and is guaranteed absolutely vermin-proof. Tick may 

be removed for washing without trouble. Softer and purer than hair can de; no re- 
picking or re-stuffins necessary. 


2 ft.,6 in. wide, weight 25 Ibs. - - = $8.35 
3 ft. wide, weight 30 Ibs., ~ - - 10.00 
3 ft., 6 in. wide, weight 35 Ibs.,_ - - - 11,70 
4 ft. wide, weight 40 Ibs., - - - 13.35 
4 ft., 6 in. wide, weight 45 Ibs., - - ~- 15.00 


” All 6 feet, 3 inches long, or any length desired. 
EXPRESS PREPAID EVERYWHERE. 





Not for sale vy stores, A few unscrupulous dealers are trying to 
sell a $5 mattress for $10 and $15 on our advertising. Patent 
Elastic Felt Mattresses can only be bought of.... 


OSTERMIOOR & COMPANY, 114 Elizabeth St., New York. 


We have cushioned 26,000 Churches. Send for our book, ** Church Cushions." 











[eae AND LANCASHIRE FIRE 
INSURANCE COMPANY, 


oF LIVERPOOL, ENGLAND, 


NEW YORK DEPARTMENT: 
57 AND 59 WILLIAM STREET. 





A. G. McILWAINE, Jr., MANAGER 


-PHENI 


OF BROOKLYN, N. Y. 





INSURANCE 
COMPANY 





NEW YORK OFFICE: 
4% CEDAR ST. 





“"g____ International Sprinkler Co. 


(Controlled and Managed by 
MERCHANT & CO., Inc.) 


Main Offices and Works, PHILADELPHIA, PA. 
Southern Offices, - - ATLANTA, GA. 


Complete Installations made of either WET or DRY 
Systems of Automatic Fire Extinguishing Apparatus. 
APPROVED BY INSURANCE CO’S, 
BOARDS AND ASSOCIATIC NS 
20% to 70% INSURANCE SAVED 
by putting the ‘International’? System in your Mill, 

Factory or Store. 


Note.—Catalogues, with copies of Insurance Approvals, 
lists of customers and their letters, sent on application. 


THE BEST! 





HE KANSAS MUTUAL LIFE INS. CO, 


J. P. DAVIS, Presipent. 


CONDENSED STATEMENT 
For the Year Ending December 31, 1899. 


Total Cash Income. sc cescssiccsccs Libis VeeSe ven pb aiewenecenseeceee $329,060.27 
Dota BO CULES . vcscssccnpecawesvicnvesccaurscees gaewenecas . 279,683.65 
Excess of Income over Disbursements,......secesecesseseccece 49,376.62 
DMNA ee ro.vcrecicaGnea duenss scree acka ane bee beueenceks 436,026.14 
Ddabilities, 66 cece ars alia ovare aiale: eiels cierareterets evsiarsin oteleievelarersieiat slate te 276,108.52 
SUNS 00 Pe OOS HOMMOIS 6. 0's 6505 s00ca satus acts rovecwsnnnoens 159,922.62 
BAREIS FT TMIOE cs cles ccavenec cu cctcewsvetibe vovepeseeee 10,213,483.00 
Total Paid Policyholders to Date.......scseeceeeeees faeweues 1,327,671.56 


Active, reliable District Agents can secure liberal contracts by addressing the Home 
Office, Topeka, Kansas. 





HE EQUITABLE LIFE INS. CO. 
OF IOWA 
has some first-class openings for GENERAL AND DISTRICT AGEN 


CIES in Pennsylvania, Ohio, Illinois, Indiana and Michigan. Contracts 
direct. 


POLICY RESERVES DEPOSITED WITH THE STATE. 


This may be YOUR opportunity to build up a permanent and profit- 
able agency. 


ADDRESS THE COMPANY AT 
DES MOINES, Iowa. 


Dec. 20, 1900] 


‘THE SPECTATOR: 


THE SPECTATOR, established in 1868, is a weekly journal devoted 
to promoting the best interests of trustworthy insurance of all kinds. The 
subscription price for the United States, Canada and Mexico is Four 
Dollars per annum, postage prepaid. To all foreign countries in the Postal 

: Union Five Dollars per annum. 

THE SPECTATOR has a larger circulation than any other insurance 

journal—and carries no “deadhead” subscriptions. 
THE SPECTATOR COMPANY, PuBLisHErs. 
(Telephone Number, “231 John.”’) No. 95 Witttam Srt., N. Y. 
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A PAPER recently read by C. C. Kinney of Dallas, Tex., on 
“The Special Agent” contained a word of advice to adjusters, 
viz.: “Stay another day.” He thus epitomizes the remedy for 
many of the too hasty or otherwise unsatisfactory results of 
adjustments made under pressure of the feeling on the part 
of the adjuster, that he must get the next train out of town. 
Mr. Kinney holds that the devotion of a trifle more time to a 
~case which hangs fire is likely to prove a good investment for 
the company, affording an additional opportunity for the in- 
sured to turn matters over in his mind, and possibly to arrive 
at a better understanding of points in dispute. 

i 
¢ SuppLemMent1nG the able document submitted to the Ways 
and Means Committee of the House by E. R. Kennedy in 
advocacy of the abolition of the internal revenue tax on fire 
insurance, Emmett Rhodes presented a memorandum show- 
ing the extent to which the fire insurance companies have 
been mulcted beyond the original intent of the law. His 
paper only dealt with companies operating in New York 
State, but showed that in the two and one-half years ending 
December 31, 1900, such corporations will have actually paid 
over $2,600,000 under the internal revenue law, whereas the 
amount it was intended to collect, based upon net premiums, 
was only about $1,624,000, showing an excess payment ap- 
proaching one million dollars. Certainly justice demands 
that Congress should give these facts due consideration, 








A RESOLUTION introduced in the House of Representatives 
at Washington last week is likely to be somewhat of a disap- 
pointment to the advocates of national control or supervis:on 
of insurance. Representative McDermott of New Jersey pro- 
poses an amendment to the Constitution providing that no 
State shall authorize or create corporations except those for 
banking and insurance, and that the Federal Congress shall 
pass general laws for the organization and control of corpora- 
tions. Some such amendment to the Constitution as this has 
been suggested at various times by the national supervision ad- 
vocates in order to get around the decision of the Supreme 
Court that insurance is not commerce. Now that the matter 
is before the legislative body, it would seem that an attempt 
might be made, with some reasonable prospect of success, to 
extend the scope of the resolution so as to include all lines of 
business of an inter-State character. 





Tuart section of the public which has been in the habit in 
past years of looking out during the month of December for 
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the agent who would supply life insurance at the iowest rate, 
or rather at the largest discount, is meeting with consider- 
able disappointment this year. It is thought that rebating is 
less prevalent now than at any time during the past ten years, 
not that it has entirely disappeared, but the old-time offers of 
anywhere from seventy-five per cent to one hundred per cent 
off are not in evidence. This improvement is largely due to 
changes in the methods of compensating agents recently in- 
augurated, whereby the high first year commissions are no 
longer paid, and still more directly to the disappearance of the 
bonus offers for a specified volume of business to be written 
before the close of the year. Rebating was, to a large extent, 
fostered by high commissions and encouraged by bonus of- 
fers, and with these injurious factors eliminated there would 
seem to be some hope of the rebate evil being relegated to 
partial obscurity. The anti-rebate compact which was to 
arise from the ruins of the one which went to pieces nearly a 
year ago, has not yet materialized, nor is it likely that it ever 
will. Another effort is being made, however, to stamp out re- 
bating by organized effort, the initiative being taken by a gen- 
eral agent. A meeting has been called for to-day to organize 
the Society for the Prevention of Rebating in Life Insurance, 
but the call was not extended to the New York companies, 
and any organization which does not take into account the 
companies having sixty per cent of the business in force 
stands little prospect of success. From present indications the 
rebate problem is in a fair way to solve itself and the self- 
respecting agents may be relied upon to discourage in every 
legitimate manner a continuance of the practice. 





To those familiar with the facts in the case no surprise was 
occasioned by the application made last Friday in Indianapolis 
for the appointment of a receiver for the Order of Chosen 
Friends. This order is one of a number of similar concerns 
which have been hanging on the ragged edge of insolvency for 
some years past. They were started on a basis unsound in 
theory, and when once in difficulties, found the very argu- 
ments they used to attract members in the beginning turned 
against them. The Order of Chosen Friends began 
business in 1879, and for some years bore every 
appearance of prosperity, its membership at one time 
amounting to nearly 40,000. During the last ten years, 
however, the young and healthy members have been deserting 
it in large numbers, owing to the rapidly increasing death rate 
among the older members, until at the close of 1899 the cer- 
tificates in force numbered but 20,797, and an additional num- 
ber have withdrawn during the present year. In 1899 the 
order reported receipts from mortuary assessments of $780,- 
365, and it paid in claims during the same year $722,122, 
while its total disbursements exceeded the total income by 
$6545. At the close of the year the net cash assets in hand, 
after deducting all reported liabilities, amounted to but 
$21,285. The new members admitted last year numbered 
1590, while 2286 certificates terminated by lapse, and 435 by 
death, showing a death rate of 21.5 per thousand 
certificates exposed, the average death cost per $1000 
of insurance for the year being $25.46. Quite a 
number of fraternal orders are in an equally precarious con- 
dition, with as little possibility of avoiding the fate which has 
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befallen this Indianapolis order. Their difficulties increase 
with the passing years, yet they continue to accept new mem- 
bers apparently with the hope that something will happen to 


arrest the inexorable progress of old mortality. This class of 


orders should be honest enough with their members to notify 
them that they can not go on as at present conducted, and 
either increase their rates to a point where every death loss 
will be absolutely provided for, or go out of business at once, 
and thus avoid more serious troubles than those now con- 
fronting them. Those orders which have not yet felt the 
pinch of a heavy death rate should take warning by the ex- 
perience of their less fortunate competitors, and so arrange 
their plans as to offer every reasonable assurance of absolute 
security. Is the term “fraternal insurance” to become as 
offensive, as indicative of broken promises and failure, as “as- 
sessment or co-operative” insurance, now out of date? 





But a few years ago the extermination of the whole brood 
of illegal Lloyds organizations in New York brought the 
Lloyds system into such discredit that even those whose 
“charters” were undoubtedly legal were, for the most part, 
either retired from business or transformed into stock com- 
panies. Since that time the unhealthy state of the fire in- 
surance business has gradually, through the trimming of 
lines and contraction of territory on the part of the com- 
panies, created a scarcity of insurance, so that it has been 
difficult to fully cover large properties. This in turn has 
caused the promotion of numerous surplus line companies 
(many of them being of doubtful or limited responsibility), 
and the movement now appears to be extending so as to em- 
brace Lloyds associations. Within the last few months the 
proposed flotation of several such organizations has been an- 
nounced, publicly or privately. This, however, can not be 
accepted as an indication of a recurrence of the craze of five 
or six years ago; indeed, such a repetition would now be 
virtually impossible in New York State. What may hap- 
pen is the revivification of such associations as were in busi- 
ness prior to the passage of the anti-Lloyds law in 1892, and 
which have kept up a nominal existence since their practical 
retirement. Of course, there is the possibility of many 
Lloyds springing up in other States and conducting busi- 
ness through brokers in insurance centers. A number of 
States have laws which would permit their organization; in 
fact, the New York law permits it under proper restrictions, 


but the latter are so rigid that the stock corporation form. 


of organization is the more likely to appeal favorably to 
prospective investors. Hence, there seems little probability 
of another epidemic of Lloyds organizations. 


SPECTATOR SURVEYS. 


IN AND ABOUT NEW YORK. 


That part of Circular No. 192, which related to the gifts to brokers, 
caused a ripple of merriment. Presumably it is intended to apply to 
the acts of members of the Exchange, as regards the free distribution 
of articles “of any description whatsoever” to brokers. This, in the 
circular, is “regarded as a rebate,” whereas brokers generally look 
upon “rebate” as that which they allow off their commissions to their 

















clients. It would seem, therefore, that the phraseology of the ruling 
was improper, although the intent is evident. 
Ex-Senator W. A. Clark of Montana is constructing a magnificent \_ 
residence on the corner of Fifth avenue and Seventy-seventh street. 
It is reported that the cost will be something like $3,000,000, including 
electrical work, which alone will mount up to over $100,000. 
The prospects are that the “channel” will, ere long, be invaded by 
a wealthy and most welcome stranger. The Chamber of Commerce, 
having decided to put up its own building, has, according to reports, 


selected the valuable site embraced in lots Nos. 24 to 32 Pine street. 
The new structure will be a distinct addition to the insurance section. 


Countermen report trouble in arriving at a clear interpretation of 
the “benzine” rule. 

Local trading in many offices continues to be active; storage lines— 
especially tobacco—have been in free demand for the past few days. 

The regular monthly meeting of the New York Board of Fire Un- 
derwriters was held yesterday. 

Once more the attempt to secure control of the Eagle Fire Insurance 
Company comes up, this time with evidences of a willingness, on the 
part of those connected with the institution, to return the fire in the 
matter of a large offer for stock. 

Circular No. 193 reads thus: “Discount for Cash Payment of 
Premiums Is a Violation—The brokerage committee rules that the 
allowance of a discount for cash payment of premiums will be re- 
garded as a rebate and violation, and dealt with accordingly.” 


In the recent fire in three buildings at 1132 Broadway, and the de- 
struction therein of a large and valuable painting, there occurred 
one of the first instances, in many years of metropolitan experience, of 
a loss of this particular nature. 

At a special meeting of the Exchange, held on Tuesday, to consider 
a recommendation of the rate committee, the following resolution was 
adopted: “No insurance shall be made binding, whether by verbal 
agreement, binder, renewal receipt, new policy, certificate or other- 
wise, to take effect beyond the calendar month succeeding the date 
of application; unless the insurance so arranged for in advance shall 
be taken subject to the tariff rate in force at the time such insurance 
is to take effect.” Among some brokers there is an opinion that this 
rule will not be any more effective than was the celebrated “fourteen- 
day” regulation of the late Tariff Association. 

There is still a considerable volume of local business which is com- 
pelled to seek outside companies. In the advice slip of the Exchange, 
lately issued, it appears that nearly $700,000 worth of insurance was 
placed with non-ex-offices. 

John Claflin, John Gibb, William Wicke, Frederick Loeser & Co., 
August & Hicksher, William T. Evans, Albro J. Newton and C. M. 
Warner have been added to the subscribers of the Great Western 
Lloyds, which is managed by G. A. Stanton. It ultimately will in- 
crease its present maximum line of $30,000 to $50,000. 

The resignation of Silas P. Wood as manager for the metropolitan / 
department of the Western and the British-American has caused a 
complete rearrangement. From January 1 the New York department 
will embrace both New York and New Jersey, and will be under the 
management of E. J. Knowles of Albany, who for the past twenty-five - 
years has been the New York State general agent of the Western, and 
who will remove to New York. J. M. Biggert will remain as assistant 
manager, while the metropolitan district will be treated as a distinct 
field, and placed under the management of W. L. Perrin, who will 
remove to 47 Cedar street, the present quarters of the Canadian com- 
panies. 

The Brooklyn fire limits have been extended, to include the territory 
bounded by Forty-fifth and Sixtieth streets and Sixth and Seventh 
avenues. 

The manager of the Great Britain Insurance Corporation, Ltd., of 
London, England, is seeking to place an agency for his concern in 
New York. , 

Application has been made to the New York Department for the 
admission of the Thuringia. 

Forms of binding slip and all policy forms will be given the atten- 
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tion of the form committee of the Exchange. The work will be done 
slowly and carefully, and it will be some time before it is completed. 

The following ruling has been promulgated by the Fire Insurance 
Exchange: “The arbitration committee rules that the giving of en- 
velopes, billheads, letterheads, or other stationery, or gifts of any 
description whatsoever, to brokers or brokers’ employees, directly or 
indirectly, will be regarded as a rebate and in violation of the rules, 
and treated accordingly. 

A three days’ session of the electrical committee of the Underwriters 
National Electric Association was held last week. Several important 
matters were discussed and adopted, among them a report on the 
“Grounding of Low-Potential Circuits.” 

Prof. A. M. Schoen, electrician of the South-Eastern Tariff Asso- 
ciation, spent a few days in New York this week. 

The case of the L. D. Garrett Company against J. J. McComb, a 
former director of the Traders Fire, will be appealed. 

One of the most completely protected plants in Greater New York 
is that of Robert Gair at Washington, Water and Plymouth streets, 
Brooklyn. Although he had several sources of supply for the in- 
terior sprinkler system, he has recently added to Nos. 22-38 Wash- 
ington street an outside system of sprinklers, by means of which 
every opening is thoroughly defended from an exposing fire, and has 
also installed a 1000-gallon Worthington Underwriter duplex steam 
fire pump. A test of the new appliances, made a few days since, was 
highly satisfactory. This risk has been carried during the past year 
by the mutual companies; but it is learned that the broker who has 
now secured the control of it intends placing the business with the 
stock cgmpanies. Risks which enable the mutuals to return heavy 
ds should be profitable ones for the stock companies to write. 

Life and Casualty Notes. 

H. A. Appelius, manager of the Metropolitan department of the New 
York Life, and one of the oldest agents in the service of the com- 
pany, gave a dinner on Monday night, at the Hotel Marlborough, to 
the newly elected officers of the agency department of the company, 
including Thomas A. Buckner, fourth vice-president ; John C. McCall, 
assistant secretary, and E. R. Perkins, superintendent of agencies. 
About sixty members of Mr. Appelius’ staff were present. 





The annual banquet of the Life Underwriters Association of New 
York will be held at the Hotel Savoy on Tuesday, February 26, Igor. 
James Yereance, chairman of the dinner committee, has already 
secured J. G. Schurman, president of Cornell University, and James 
G. Cannon, vice-president of the Fourth National Bank, as speakers. 


Charlton T. Lewis will deliver the third of the series of lectures 
before the Life Underwriters Association of New York this afternoon 
at four o’clock, in Room 7o1 of the Mutual Life building. The lecture 
last week on the “Theory of Life Insurance” was well attended, and 
proved as highly instructive as was expected. 


Col. Lewis C. Hopkins, formerly an executive special for the Mutual 


Clapp & Co. of the Fidelity and Casualty, which is fitted up in a highly 
attractive manner. 

Robert B. Kingsbury, private secretary to President Scott of the 
“ Provident Savings Life, died of typhoid fever last Thursday, at 
Orange, N. J. He was a graduate of Princeton, class of ’99, and was 
well thought of by all who knew him. 


AP Life, has opened a branch office in the Equitable Arcade for E. E. 


‘the Mutual Life will reduce its force of executive specials on Jan- 
_uary I next, from over one hundred to about ten. The company has 
"notified the staff of its action, and asks that they engage with the 
general agents, in whose territory they have been working. Philip 
H. Farley, the superintendent of the department, will, it is said, be 
given a responsible executive position with the company. 
President John A. McCall of the New York Life, being asked if the 
/report was true that the company intended to put up a building in 


a Pittsburg, said: “It is not true. The company is not even contemplat- 


ing the erection of a building in Pittsburg or in any other city.” 


CHICAGO AND THE WEST. 


As hinted in these columns last week, the State Board of Illinois 
did not press the matter of interfering with the course of local option 
in regard to the work of the Springfield local board. The change 
made by the local board in increasing the membership of the rating 
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committee is an advance in the right direction, and will doubtless 
operate to allay the irritation usually due to the “appearance of evil” 
when a system admits of the charge of favoritism being lodged against 
it. 


The constitutionality of the Illinois statute prohibiting the procure- 
ment of reinsurance in companies not licensed to transact business in 
the State, is about to be tested by virtue of the defense made by the 
firm of E. T. Marshall & Co., in the suit charging them with a viola- 
tion of the statute in question. 

Another change has occurred in the George Herrmann agency, the 
Milwaukee Fire having withdrawn to enter the C. M. Nichols agency. 


Insurance politics did not work out as usually expected in Cincin- 
nati last week, the election in the local association not going m favor 
of the inner circle. The election for president was spirited, Walter 
Jones defeating Adam Gray by ten votes. All of which is as it should 
be in insurance circles everywhere, friendly rivalry and vest-pocket 
votes becoming active factors in the contest in place of the “Only Only 
consenting to serve,” and “the secretary casting the ballot.” 


The beloved A. J. Harding of the Springfield was feasted and 
honored by his associates last week, on the occasion of the twenty- 
fifth anniversary of his connection with the company. In addition to 
suitable gifts from the directors of the company and from R. S. 
Critchell, the time-honored Chicago agent of the Springfield, about 
forty-five representative underwriters attended the dinner and united 
in praise of Mr. Harding’s splendid record as an underwriter and 
friend. 


Running with the hare and hunting with the hounds has found a 
new illustration in Chicago, where the clerk or assistant of a public 
adjuster is said to also accept engagements as adjuster for the com- 
panies on the identical loss which he may be manipulating as adjuster 
for the insured! 


The Western Consolidated Lloyds of Chicago is out for business, 
and publishes a list of ten “underwriters” who have decided to take 
on this “side line.” None of this council of ten possess any financial 
substance worth mentioning. 

Life and Casualty Notes. 

A. C. Durborow, formerly of the Maryland Casualty, will hereafter 
represent the Travelers in its liability department, succeeding C. B. 
Beardsley. The Travelers is out of the liability conference, and Mr. 
Durborow’s brother will represent the plate-glass department of the 
Pacific Surety outside of the plate-glass compact. 


The Chosen Friends of Indianapolis have demonstrated that friend- 
ship is best subserved through accurate business methods, as the 
omission to either inculcate or practice such methods has finally landed 
this once conspicuous fraternal order into the hands of a receiver. 
Probably ninety-nine per cent of the membership would, in case of 
personal injury, make use of a surgeon instead of a tailor, but when 
it comes to life insurance, any old thing seems to be relied upon just 
as well as a competent actuary. But more curious is the fact that a 
State which would prohibit the operation of a hospital without a 
surgeon will freely permit the operation of an insurance institution 
without an actuary. 


Life and fire interests feel a sympathetic interest in the death of 
Mrs. Charles H. Ferguson, Jr., at Pasadena. Her husband is so well 
known and liked in life circles that his great loss is shared by a host 
of friends. Mrs. Ferguson was a daughter of R. S. Critchell, the 
eminent fire underwriter. 


According to the United States Supreme Court a law Such as that 
of New York, requiring companies to issue notices of the maturity of 
premiums before a forfeiture can be declared, does not apply to busi- 
ness written outside of the State wherein enacted. Companies have 
in the past strenuously fought to invoke the operation of their own 
State laws as paramount to those of outside States wherein business 
was transacted, but have almost invariably been beaten, notwith- 
standing declarations in-the policy and application that the laws of 
the State wherein organized should govern the transaction. Now 
that the boot is on the other leg, they find that they are protected, in 
truth, by what has ordinarily seemed a harsh interpretation of the 
relative force of State enactments in respect of foreign corporations. 
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BOSTON AND VICINITY. 


The insurance business in Boston is not as good as the underwriters 
could wish, and the last six months of the year have been unusually 
dull. The reason for this is not easy to state, but it is due to a com- 
bination of circumstances. It is particularly owing, perhaps, to the 
fact that other business is good, and that stocks are moving quickly. 
Then, the methods of handling goods have changed, and, in place of 
large stocks, samples only are carried in mercantile establishments, the 
bulk of stocks being in storehouses. With the protection now afforded 
and the low rates the owner of merchandise is enabled to obtain his 
insurance in his sprinkled factory as cheaply as he can in Boston. 
Then, too, cotton is now shipped direct to consumers, to a very large 
extent, so that now, there is probably not more than one bale of cotton 
in storage in Boston where a few years ago there were a dozen. 


It is understood that the agents of fire insurance companies in Maine 
want a law enacted which will prohibit Maine corporations from insur- 
ing in unauthorized companies. A similar measure was introduced in 
the Massachusetts legislature last winter, but it was defeated. Never- 
theless, the Providence, R. I., companies flocked into this State early 
in the summer, which was, perhaps, due to the demands of corpora- 
tions which had become tired of going around to the back door, and 
intimated to the insurance companies that they must enter this State 
if they wanted their business. 


The marine underwriters have completed arrangements for uniform 
rates on trans-Atlantic business from Boston and Portland, on con- 
dition that vessels from Portland follow a course which will take them 
at least forty miles south of Sable Island, which is the route followed 
by vessels from Boston. 


According to report, Rhode Island is to change places with Vermont 
this year, as the New England State showing the largest loss ratio. 
As Vermont is not very far behind her usual record, this, if true, is 
not very flattering to Little Rhody. 

Thomas L. O’Brion, Dana W. Bennett and J. H. Madden have been 
appointed to the tariff committee of the Boston Board of Fire Under- 
writers for three months. 


A case in court this week against the Hartford Fire Insurance 
Company was based upon an action of contract to recover $2420, with 
interest, claimed to be due as a portion of the defendant’s proportionate 
part, under a policy of fire insurance issued by it to the plaintiff upon 
certain stock which was destroyed by fire in 1898, in a mill near Lowell, 
whereto, it is claimed, the defendant agreed that the property might 
be moved from a storehouse in Boston, or that it waived the condi- 
tion of the policy that it should be void in case the property was moved 
from the last named place without its written consent. The defense 
consists of a general denial, and that it paid whatever loss it was liable 
for, and that the amount claimed is for property which was not in the 
mill or storehouse, but on the cars. 

Two companies which, it is understood, will apply for admission to 
Massachusetts early in 1901, are the Manhattan and the Globe-Rut- 
gers of New York. 

President H, H. Alden of the India Mutual has been appointed 
Boston agent a the Northern of New York 

The Emerson Piano Company is now generally recognized as the 
Santa Claus of the insurance fraternity, for it has just returned the 
sum of $3850 to seven insurance companies, the amount having been 
paid on pianos supposed to have been destroyed by fire, at its ware- 
rooms, but which were discovered to be in the hands of persons out- 
side. The companies overpaid the loss, and they would never have 
known it but for the action of the piano company. 


At its meeting on Saturday, the 15th inst., the New England Insur- 
ance Exchange voted not to change the rates on tanneries in New 
England. 

Having resigned active membership, President Charles E. Macullar 
of the North American was elected an honorary member of the 
exchange. 

Life and Casualty Notes. 

There will be presented for enactment in the Massachusetts legis- 

lature which convenes early in January, a bill regulating fraternal, 
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beneficiary orders or associations, similar to the one recommended by 
the National Fraternal Congress, as amended by it at its founrteenth 
annual meeting in Boston in August, 1900. The associations com- 
prising the present membership of the Fraternal Congress desire to 
have enacted a law which will establish a minimum rate for fraternal 
insurers, said rate to be based upon the mortality table, which is em- 
braced in the bill above referred to, at four per cent interest. The 
logical reason for this move on the part of the fraternals is, that they 
do not wish new fraternals to be organized as competitors, because 
such new organization offer a lower rate than the older companies. 
It is not anticipated that there will be any particular opposition to the 
measure contemplated, unless, possibly, from some of the old-line 
companies which might think the fraternals would be getting too good 
a thing. Anyway, the bill will appear at the coming session. 

The State Mutual Life Insurance Company of Illinois, which issues 
so-called income annuity contracts, has applied for admission to 
Massachusetts, and has been refused authority to do business in this 
State. The name of this concern is a misnomer; for it is one of those 
concerns which pay off their members in bond coupons. 


The New York Casualty Company, which does an accident business 
on the assessment plan, has asked for papers for making application 
for admission to Massachusetts. 


Alexander S. Browne, with the New York Life Insurance Company, 
has been appointed inspector of agents, for the company, in New 
England. 


John M. Kimball and C. E. Townsend, general agents in Boston of 
the Equitable Life Assurance Society, have formed a copartnership 
under the firm name of Kimball & Townsend. The counties of Mid- 
dlesex, Worcester, Plymouth, Bristol and a part of Essex will be 
added to their district on and after January 1. 


There seems to be but one opinion, that the best man for the presi- 
dency of the Boston Association of Life Underwriters for the ensuing 
year is Daniel F. Appel, the popular superintendent of agencies of 
the New England Mutual Life. Mr. Appel has made many warm 
friends since he was appointed to his present position, and his election 
to the highest office in the gift of the life agents of the Hub will meet 
with warm approbation. 


Arthur E. Carpenter, an agent fof the Northwestern Mutual Life in 
Boston, was arrested Monday at the instance of Commissioner Cutting. 
on a charge of having violated the anti-rebate law. He admitted his 
guilt, and it is understood that he will plead guilty when his case 
comes up next month. 


THE SOUTHERN FIELD. 

After a deal of agitation, the subscribers to the Southern Inspection 
Bureau got together on Saturady last and effected an organization. 
S. Y. Tupper, manager of the Southern department of the Queen, at 
Atlanta, was prevailed upon to accept the post of captain and pilot, 
under the title of chairman of the executive committe, and everyone 
interested feels that the affairs of the bureau could not have been 
placed in safer hands. Mr. Tupper has been identified with the move- 
ment from the first, being a leader in every conservative movement 
for improvement in insurance methods. The office and field forces 
will be selected at once, and the bureau made ready for operation by 
the first of January. 


Quite a stir has been caused among the numerous bond investment 
concerns, many of which have been but- recently organized, over the 
reported decision of the postoffice department barring them from the 
use of the mails. It is understood that they will make a vigorous 
appeal to the department for consideration in the matter, and it is 
likely that the order may be rescinded, or at least modified, so as not 
to operate against the better class of these concerns. 


The trouble of New Orleans underwriters, with regard to cotton 
risks, seems to have reached its darkest hour, and it is to be hoped 
that the dawn is not far off; indeed, there is already some hope of 
improvement. Aroused at last to the point of action, the factors have 
generally agreed to comply with the regulations, and to see that all 
cotton shall be protected in the manner required. The Mayor has 
aided and stimulated the movement by issuing orders that no cotton 


Dec. 20, 1900] 


shall be left on the streets at night. The demands made by the com- 
mittee appointed by the underwriters to handle this matter have been 
thoroughly reasonable, and factors have stood in their own light in 
giving them such tardy recognition. It is not known as yet just what 
can be done to tide over the woful state of affairs produced by the 
cut of $45,000 in the appropriation for the department, and the 
threatened disbandment of the Fire Patrol. If the fire department 
were well organized and in a more cheerful state of efficiency, the 
patrol service might be carried on by it, as it is in Atlanta, where the 
duties of inspection have been kept up by the fire department without 
extra cost or undue exertion, but it is not likely that any extra re- 
sponsibilities will be accepted with good grace by the men whose 
names stand for twenty-five per cent less on the pay rolls. 








LIFE INSURANCE QUERIES AND COPIMENTS. 


Mortality by Occupations—Kindly advise us if there are any reliable 
statistics published showing the mortality of male lives grouped accord- 
ing to occupation. 

Springfield, Il. 


Answer.—Such statistics were published some few years ago in the 
annual report of the Registrar General for Great Britain. They cov- 
ered males from twenty-five to sixty years of age engaged in thirty 
different occupations. The table showed that those likely to live long- 
est are clergymen, the chance of long life diminishing through the 
various occupations, as follows: Clergymen, gardeners, farmers, 
schoolmasters, grocers, laborers in agricultural districts, sawyers, art- 
ists, engravers, sculptors and architects, carpenters, barristers, fisher- 
men, shopkeepers, medical practitioners, tailors, woolen manufac- 
turers, bricklayers, masons and builders, coal miners, law clerks, 
butchers, printers, plumbers, painters and glaziers, cotton manufac- 
turers, truckdrivers, slaters and tilers, tool, scissors, saw and needle 
makers, brewers, innkeepers and hotel servants, potter and earthen- 


ware manufacturers, file makers. 
* * * cs 


The agents of the Phoenix Mutual Life of Hartford have received 
sample copies of the new policies to be issued by the company after 
January 1 next, as well as the new rate book. As previously an- 
nounced, the new rates are based on the American Experience Table, 
with interest at three per cent. The company makes all its life policies 
endowments at age eighty-five, should the insured survive to that age, 
and also issues the regular forms of endowment. In the settlement 
of policies the insured or beneficiaries are given four options to select 
from. They may take the face of the policy in cash, or a life annuity, 
or a bond guaranteeing at least three per cent interest annually, and 
as much more as the surplus interest earnings of the company shall 
warrant, or a bond payable in instalments running for from five to 
forty years, in multiples of five. Another option offered is a guar- 
anteed annuity bond, which is an ordinary life annuity with the added 
feature that if the annuitant dies before the annuity payments equal 
the purchase price, the difference is paid in one sum immediately to his 
estate. The contracts provide thirty days’ grace in the payment of 
premiums after the first year, for loans and non-forfeiture provisions 
after three years, and cash values are allowed annually after five years. 
Dividends on participating policies may be taken in any one of five 
ways, as follows: Annually to reduce premiums; annually to increase 
the insurance; deferred five or ten years and then payable in cash 
with subsequent dividends declared annually to reduce the premiums; 
declared at the end of each five-year period to reduce the premiums 
due during the next five years, or declared at the end of five years, and 
used to purchase a paid-up addition to the policy, with subsequent divi- 
dends declared annually, to be used either in reduction of premiums 
or in the purchase of further additions. The life endowment and 
annuity contracts and the term policies, which have proved so popular 


in the past, are continued at slightly increased rates. 
* * * ok 


Efforts are now being made to organize in the city of New York a 
fraternal order, to be known as the Fellowship of Solidarity. The 
prospectus points out the weaknesses of existing fraternals, and prom- 
ises that the new order will be operated on the basis of pure mutuality 
with premiums sufficiently large to insure permanence and safety. 
Three forms of contract have been prepared, with premiums based on 
the American Experience Table of mortality, with interest at three 
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per cent. The whole life contract calls for annual premiums fixed as 
of age at entry, which are the net premiums by the American Table 
and three per cent interest, the expenses to be limited to sixty per cent 
of the “cost of insurance” the first year and thirty per cent thereafter 
and one-half of one per cent on the funds. Another contract provides 
for weekly indemnity in case of total disability caused by accident or 
illness, in addition to the life insurance, the premiums being about the 
same as those charged by old-line companies for ordinary life insur- 
ance alone. A third contract provides for current cost insurance, the 
premiums increasing with age. Surrender values are provided for 
commencing with the end of the first year for the first two contracts 
described, consisting of either cash, prepaid (paid-up) insurance or 
extended insurance. A new feature is the permission accorded to 
draw the cash surrender value and continue the insurance for a re- 
duced amount. The plan, as outlined in the prospectus, is to form 
an old-line company under the laws governing fraternals. The rates 
to be charged are higher than those approved by the National Fraternal 
Congress, which latter, however, do not take into account any lodge 
dues or expense fees. Fraternal orders and assessment associations 
have fallen into considerable disrepute of late years, and a new order 
will have some prejudices to overcome, even though it does offer so 
many advantages, as outlined in this prospectus. It is doubtful if 
applicationscan be obtained at as lowa rate of expense asin the past, 
for several fraternals are now endeavoring to obtain business through 
the medium of paid organizers, and competition in this direction is 
likely to add materially to the expense account. The efforts of the 
Fellowship of Solidarity to establish itself as a practical, reliable 
organization, furnishing safe insurance at the lowest possible cost, will 


be watched with considerable interest. 
* * co * 


A few years ago the Equitable Life Assurance Society obtained the 
opinions of a large number of financiers throughout the country as to 
the rate of interest which could reasonably be expected to be earned 
during the next twenty years. The consensus of opinion was in favor 
of three and one-half per cent. It is interesting to notice in this con- 
nection that the schedules of the estate of the late Cornelius Vander- 
bilt, footing up some $72,000,000, showed that the net income realized 
was only three and one-half per cent per annum. 

* * * * 


Reserve Standard.—Is it not a fact that the companies announcing a 
change in reserve standard to go into effect next year, will apply the 
same only to the new business written after January 1? Please advise us 
also of the names of such companies as will make the change, and those 
which have already done so. 

Trenton, N. J. 


Answer.—With possibly two exceptions, the change of reserve 
standard effects only new business. The Travelers, during 1899, 
placed all its old business on the three and one-half per cent basis by 
making the necessary additions to the reserves. The annual state- 
ment of the A©tna for 1899 contained an item among the liabilities, 
amounting to $1,644,000, which it termed a special reserve, in addition 
to the four per cent reserve, and it may be its intention to place all 
its old business on the same standard as its new business of next 
year, viz.: its own mortality experience and three and one-half per 
cent interest. The’ companies now on a higher basis than four per 
cent are the Connecticut Mutual, three per cent on all new business 
written since April, 1882; Equitable of New York, New York Life, and 
Washington, three and three and one-half per cent on new business 
since 1896; Mutual of New York, three and one-half per cent on new 
business since 1897; Germania and Penn Mutual, three and one-half 
per cent on new business since 1896; Bankers of New York, Fidelity 
Mutual, Hartford Life, Northwestern Mutual and United States Life, 
three per cent on new business of 1899 and 1900; Mutual Benefit, three 
per cent on new business of 1900; the Home Life, three per cent on 
certain forms of policies issued in 1899 and 1900. The companies 
which will change their standard so far as new business is concerned 
on January I next are: Atlantic Mutual, Berkshire, Boston Mutual, 
John Hancock, Massachusetts Mutual, New England, and State 
Mutual (all Massachusetts companies), Metropolitan and Provident 
Savings, to three and one-half per cent; Connecticut General, Man- 
hattan, National of Vermont, Phcenix, Prudential, State Life and 


Union Mutual to three per cent. 
* * oe & 


The new rates and policies of the Union Mutual to be used in I9o1 
have been sent out to its agents. The rates are based on the American 
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Experience Table of Mortality and three per cent interest. As in 
former years, the company will confine its writings to the ordinary 
forms of life, endowment and term policies, giving the insured the 
choice of either tontine or annual dividends. The instalment feature 
may be added to any form of contract without increase of premium. 
The new policies are incontestable after one year, allow thirty days’ 
grace in the payment of the second and subsequent premiums without 
interest, provide for reinstatement within six months from date of 
lapse, are unrestricted as to residence, travel or occupation, and are 
entitled to the benefits of the Maine non-forfeiture law, after payment 
of premiums for three years, the insured having the privilege of taking 
the paid-up or cash value, or of allowing the policy to be automatically 
extended. Loans are allowed annually after the third year, with in- 
terest at five per cent. 
* * * * 

It is announced that the Metropolitan will withdraw its endowment 
at age eighty policy at the close of the year. The Equitable of New 
York will increase the cash values on its guaranteed cash-value policy 
with the new year, so as to provide for the payment of the full reserve 


at the end of the tenth and subsequent years. 
* * * * 


The decision of the Supreme Court of the United States in the case 


/ of the Mutual Life of New York vs. Tine Cohen, in which the court 


held that the law of New York requiring the sending of notice of 
premium due applied only to policies on the lives of residents of that 
State, has attracted considerable attention. We present the salient 
points of the decision below: 


The insurance policy contained a stipulation that it should not be bind- 
ing until the first premium had been paid and the policy delivered. The 
premium was paid and the policy delivered in the State of Montana. Under 
those circumstances, under the general rule, the contract was a Montana 
contract, and governed by the laws of that State. (Equitable Life Assur- 
ance Society vs. Clements, 140 U. S. 226, 232.) In that State, there being 
no statutory provisions to the contrary, the failure to pay the annual pre- 
mium worked, in accord with the terms of the policy, a forfeiture of all 
claims against the company. 

New York, on the other hand, the State by which the insurance company 
was chartered and in which it had its principal office, by section 1 of 
chapter 321 of 1877 had enacted: 

“Sec. 1. No life insurance company doing business in the State of New 
York shall have power to declare forfeited or lapsed any policy hereafter 
issued or renewed by reason of non-payment of any annual premium or 
interest, or any portion thereof, except as hereinafter provided.”’ 

The provision referred to and which is stated at length in the succeeding 
part of the section is one for notice of a special kind and to be given in 
a particular way. The section is quoted in full in 178 U. S. 330. 

This notice was not given. Hence, if the law of New York controls, 
the policy was still in force and the plaintiff was entitled to recover. 

The question, therefore, is whether the law of New York controls. 

The presumption is in favor of the law of the place of contract. He 
who asserts the contrary has the burden of proof. The New York statute 
does not purport to change any insurance company charter. On the con- 
trary, its obvious purpose is only to reach business transacted within the 
State. Proceeding on the accepted principle that a State may determine 
the conditions, the meaning and limitations of contracts executed within 
its borders, the language of the statute reaches contracts made within the 
State. Undoubtedly a foreign insurance company making a contract 
within the State of New York would find that contract burdened by its 
provisions, and equally clear is it that such company making a contract 
in another State would be free from its limitations. There is no indica- 
tion of an intent on the part of the legislature of New York to affect, even 
if it were possible, the general powers of a foreign company coming within 
the State and transacting business. But on the face of the statute there 
is no express demarcation between foreign and local companies. There is 
no attempt to say that a foreign company doing business within the State 
shall, as to such business, be subject to the prescribed limitations, and 
that a home company doing business within the State and elsewhere shall 
as to all its business be so limited. If we can not from the language impute 
to the legislature an intent to regulate the business of a foreign company 
outside of the State, how can we find in such language an intent to pre- 
scribe limitations upon the contracts of a home company outside the 
State? In the absence of an expressed intent it ought not to be presumed 
that New York intended by this legislation to affect the right of other 
States to control insurance contracts made within their limits. Can it be 
that the State of New York, aware of the fact that other States and other 
countries might by their legislation properly prescribe terms and condi- 
tions of insurance contracts, meant by this legislation to restrict its local 
companies from going into those States and countries and transacting 
business in compliance with their statutes if in any respect they were 
found to conflict with the regulations prescribed for business transacted 
at home? : 

Again, it is worthy of notice that the State of New York has changed 
its legislation repeatedly in the last quarter of a century in respect to this 
very matter of notice. See Laws 1876, chap. 341, sec. 1; the statute now 
under consideration, Laws 1877; Laws 1892, chap. 690, sec. 92; Laws 1897, 
chap. 218, sec. 92. The varying provisions of these statutes, directed in 
terms, not to local companies but to companies doing business in the State 
of New York, strengthen the conclusion that the State was not thus chang- 
ing the several charters of its companies, but prescribing only that which 
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in its judgment from time to time was the proper rule for business trans- 
acted within the State. 

Again, the terms of the act itself tend in the same direction. It pro- 
vides for a thirty-day notice. While such a notice might be reasonable as 
to all policies within the State, yet when it is remembered that some at 
least of the New York insurance companies are doing business in all 
quarters of the globe, it is obvious that a thirty-day notice in many cases 
would be of little value. 

Further, by section 2 the statute provides that an affidavit by one 
authorized to mail the notice shall be ‘‘presumptive evidence”’ of the giving 
of the notice. Can it be supposed that the legislature of New York was 
contemplating a rule of evidence to be enforced in every State and nation 
of the world? 

These considerations lead to the conclusion that the statute of New 
York, directed as it is to companies doing business within the State, was 
intended to be, and is, in fact, applicable only .to business transacted 
within that State. 

It is not doubted that a contract by an insurance company of New York 
executed elsewhere may by its terms incorporate the law of New York, 
and make its provisions controlling upon both the insured and the insurer. 
And it is urged that, although there is nothing in the policy to indicate 
this, the language of the application has that effect. It recites that it is 
“subject .to the charter of such company and the laws of said State”; and 
the contract refers to the application, and declares that it is issued “in 
consideration of the application for this policy and of the truth of the sev- 
eral statements made therein.’’ While the contract is based upon the ap- 
plication, yet the latter is only a preliminary instrument, a proposal on the 
part of the insured, and a stipulation that it shall be controlled by the 
charter and the laws of the State is not tantamount to a stipulation that 
the policy issued thereon shall also in like manner be controlled. That 
such language was incorporated into the application is not strange. Its 
meaning is clear, and is that no local statute as to the effective statements 
or representations,on any other matter in the aplication should in these re- 
spects override the provisions of the charter and the laws of New York. 
In other words, if by the charter or the laws of New York any statement 
in an application is to be taken as a warranty, no local statute declaring 
that all statements in an application are to be taken as simply representa- 
tions shall override the terms of the charter and the New York law. But 
that is very different from a provision that the contract issued upon such 
application should also be in all its respects controlled by the laws of New 
York. 

Further, it may be noticed that even if the language justifies a broader 
construction, it may well mean that only such laws of the State of New 
York as are intended to and do change the charters of the companies or 
are intended to have extraterritorial application should be considered a 
part of the policy. 

The stipulation in this policy is different from that presented to the 
Court of Appeals of New York in Baxter vs. Brooklyn Life Insurance 
Company (119 N. Y. 450, 454), which was that it was ‘‘a contract made and 
to be executed in the State of New York, and construed only according to 
the laws of that State.’? There was a direct provision in respect to the 
contract itself, and thus incorporated those laws into its terms. 

* * * * * * 


The New York cases cited by counsel throw no light on the question. 
Baxter vs. Brooklyn Life Insurance Company (119 N. Y. 450) contained in 
the contract, as heretofore stated, an express stipulation of the controlling 
law. In Carter vs. Brooklyn Life Insurance Company (110 N. Y. 15) the 
question was as to the significance of the word ‘‘renewed”’ in the section 
referred to, and it does not appear where the policy was issued. In 
Phelan vs. Northwestern Mutual Life Insurance Company (113 N. Y. 147) 
the statute was held applicable to a foreign insurance company doing busi- 
ness in the State of New York, the notice given was held insufficient, and 
no question was considered as to the scope of the statute otherwise. De 
Frece vs. National Life Insurance Company (136 N. Y. 144) was likewise 
an action against a foreign insurance company, and involved no question 
like that before us. Rae’s Executors vs. National Life Insurance Company 
(20 U. S. App. 410) was also an action against a foreign insurance com- 
pany, and the question was simply as to the sufficiency of the notice. 

We conclude, therefore, that the statute of the State of New York does 
not under the circumstances presented control, and that the rights of the 
parties are measured alone by the terms of the contract. The insured 
having failed to pay the premium for years before his death, the policy 
was forfeited. The judgment of the Circuit Court of Appeals will be 
reversed and the case remanded to the Circuit Court of the United States 
for the District of Washington, with instructions to set aside the judgment 
and overrule the demurrer. 








INDUSTRIAL INSURANCE. 


{Our readers will oblige by sending us suggestions, items of news, etc., such 
as appointments of superintendents and assistant superintendents, or anything 
of interest in connection with industrial insurance.] 


—F. L. Foster will be the new superintendent for the Metropolitan at 
Chicago. 

—J. T. W. Luckey has been placed in charge of the Metropolitan’s office 
at Huntington, Ind. 

—Superintendent R. W. Wilson of the Metropolitan’s Centralia (IIll.) 
district has resigned. 





—B. D. Haines has been appointed superintendent for the Metropolitan 
at Savannah, Ga. He was formerly an assistant at Annapolis, Md. 

—It is reported that an effort will be made to effect the repeal of the 
law which prohibits the insurance of children in the State of Colorado. 

—W. O. Washburn, formerly superintendent for the Metropolitan at 
Toronto, has been transferred to Wilkesbarre, Pa., to succeed T. Campbell, 





Dec. 20, 1900] 


resigned. His successor at Toronto will be A. Saxon, formerly of Hagers- 
town, Md., which district will hereafter be in charge of E. E. Bagge, 
formerly of Grand Rapids, Mich. 

—The week of December 10 was the Prudential’s special industrial anni- 
versary week. Handsome silver medals will be awarded to field men who 
made good records during the week. 

—Homer G. Buck has been promoted to the superintendency of the 
Metropolitan’s Shelbyville (Ind.) district. He was formerly an assistant 
in the company’s Chicago North district. 

—Joseph Martin, formerly superintendent for the Metropolitan at Du 
Bois, Pa., has been appointed to succeed the late Superintendent Richard 
Evans of the Fall River (Mass.) district. 


—Thomas W. Alexander, formerly an agent in the Canton (O.) district 
of the Western and Southern, has been promoted to an assistancy, suc- 
ceeding C. E. Willis, transferred to Lima. 


—John W. Finlong has succeeded H. C. Busby as assistant in the Akron 
(O.) district of the Western and Southern. He has had several years’ ex- 
perience, and is regarded as a first-class man. 


—Richard M. Gifford recently resigned the superintendency of the Metro- 
politan’s Philadelphia West district, to join the forces of the Hartford Life. 
He served the Metropolitan for nearly eighteen years. 


—J. F. Palmer, formerly superintendent for the Metropolitan at Meri- 
den, Ct., has been transferred to Hartford. His successor at Meriden is 
P. J. Morgan, who was formerly an assistant at Providence, R. I. 


—The assistant superintendents of the Prudential’s Brockton (Mass.) 
district held a banquet last week at the Hotel Keswick. Edward S. All- 
ston, superintendent of agents for the New England States, was the guest 
of honor. 


—Frank L. Foster, who assumed charge of the Metropolitan’s industrial 
forces in Chicago last week, is one of the company’s most able field men. 
He has been in the company’s service for several years, and bears a most 
enviable record. 


—F. B. Parker, formerly superintendent of the Metropolitan’s Sedalia 
(Mo.) district, has been placed in charge at Morristown, Pa., succeeding 
Superintendent Joseph R. Reeves, transferred to the company’s new dis- 
trict in Brooklyn. 


—The members of the Prudential’s St. Louis No. 3 district held their 
annual meeting and banquet a few days ago at the Southern Hotel, St. 
Louis. Superintendent Phil Becker presided, and W. W. Atmore repre- 
sented the home office. 

—The Sun Life of Louisville has promoted to assistancies W. E. 
Kelly for Chicago No. 1 and T. F. Davis for Fort Worth, Tex. The lead- 
ing districts for increase in this company are New Orleans, Birmingham, 
Dallas, Nashville and Memphis. 


—F. A. Zehring, formerly assistant superintendent of the Metropolitan 
at Delaware, O., has been promoted to the superintendency of the Metro- 
politan staff at Akron, O., succeeding W. H. Jones, resigned. He is suc- 
ceeded at Delaware by E. H. English. 

—The superintendents and assistants of the three Cincinnati and Cov- 
ington (Ky.) districts of the Western and Southern, have organized what 
they call the Progressive Guards, with the following officers: President, 
Thomas Skelton; vice-president, F. Ledder; secretary, John Sharman; 
treasurer, N. Morgan. 

—A new industrial insurance company is being organized at Columbia, 
S. C. The company will have a capital of $100,000, and will be known as 
the Workingmen’s Insurance Company of Columbia. Those interested are 
Francis H. Weston, Dr. J. H. Downey, William Weston, W. B. Smith 
Whaley, William Elliott, Jr., and J. P. Matthews. 


—The latest weather indications, as noted by the Life Insurance Com- 
pany of Virginia, are as follows: Generally prevailing advance collections’ 
weather. Bracing net increase breezes, developing into strong new busi- 
ness gales, especially in the Norfolk, Richmond, Lynchburg and Danville 
regions. Fair to clearing in Charlotte and New Orleans, No. 2. Con- 
tinued lapse frosts in Indianapolis and Newport News regions. Wilming- 
ton makes a rise in ordinary, and Assistants Brown and Seeman, and 
Agents Wright and Condit push in the column. New Orleans, No. 3, 
captures the collections’ lead. Baton Rouge and Norfolk continue to hold 
net increase and lapse top. Assistant Bell makes the sensational reach 
in collections’ line. Agent Gillingham, Washington, wrests collections’ 
lead from Bradley of Danville. A brilliant advance payment record that 
must enlist the applause of industrial insurancedom. 


Colonial Notes.—All signs point to the close of the year with the most 
satisfactory results yet known to the company, altogether achieved by 
pressing the individual efforts throughout the field, and not by any system 


THE SPECTATOR 





271 


of forcing the business at intervals. Large gains will be shown in every 
department, warranting a still further “lengthening of cords and strength- 
ening of stakes.’”-—Manager George M. Nettleship from the first of the 
year gives his whole time to Long Island, and Jersey City is relinquished. 
Joseph A. Jackson, the company’s oldest assistant manager, is promoted 
to the vacancy in Jersey City.—The following agents have been advanced 
to assistant managerships: D. J. Kehoe, Hoboken; Mrs. I. C. Reed, New- 
ark; Charles A. Thurston, New Brunswick; John M. Edwards, Chester, 
Pa.; J. Franklin Donnell, Hightstown.—Assistant George W. Robbins of 
Hightstown transfers to Trenton.—The Camden district, under the able 
leadership of Manager Bennington, has set a pace which has nearly made 
some of the larger districts dizzy.—The leader for 1900 on the per capita 
standard is Charles A. Libby, manager of the Easton district, which is 
forging to the front as one of the company’s best fields.—The last half 
year’s record of Newark, Manager William H. Spurge, has been very 
noticeable by the solid extension of the business. 


HINTS FOR WNDUSTRIAL WORKERS. 


The Step-by-Step Method.—What a splendid thing it is that nobody is 
obliged to live his whole life all at once! All things—great and small—are 
accomplished step by step. Each day brings its own problems, which must 
be solved, but brings its own time to solve them in. So, with your work. 
Don’t attempt, now in December, to do the work you should have been do- 
ing all the year. You can’t do it. The time for that was during the days 
which are past. Just do a little, make a little progress every day. That’s 
what success means. If every agent in a superintendency would bend all 
his efforts to writing just one new application a day, and would accomplish 
it, the district would show such a flood of increase that would carry its 
superintendent to the top of the lists, and keep him there, while all the 
assistants and agents would be patting themselves on the back with the 
thought of what they had accomplished. Yet such is the power of united 
effort, applied by means of the step-by-step method! 

New Agents.—One of the most important factors in the success or failure 
of an assistancy is the character and caliber of the men whom the as- 
sistant obtains to fill out his staff. Upon his ability to surround himself 
with the right kind of men depends his success or failure as an assistant. 
In selecting agents, therefore, too much care can not be used. In the first 
place get good men—men who are at present employed at some other line. 
If they are making a success now, they will be all the more apt to make 
a complete success in industrial insurance. With few exceptions, men 
who have made a failure in everything they have undertaken are not go- 
ing to be successful in this line. Show men the advantages which come to 
successful agents and assistants in this business, the posibilities before 
them, what others have accomplished, and what they may, if they will, 
and you will not find it so difficult to get the right kind of men interested 
as you may have supposed. For, after all, this is no place for sluggards, 
failures and ‘“‘beats,’’ but for live, earnest men, men with ambition, with 
determination and energy, who are capable of discovering an opportunity, 
of grasping it and turning it to their advantage. 

Reputation.—Life insurance is a business in which so much is done 
“on faith.’’ So much because of the personal magnetism or persuasiveness 
of the individual agent that in it more perhaps than in any other occupa- 
tion does a man’s reputation in business count for or against him. Study 
the needs of your clients—give them always the best of your experience— 
never, under any circumstance, misrepresent a line of the policy contract. 
Besides being dishonest, it is very poor business, for it is sure to come 
back to you some day. Build up a reputation for being ‘‘square’’—for be- 
ing what is termed “straight goods’’—it pays better than brilliancy of 
manner without character will pay. This “business character’ is a 
profitable thing to possess. Men will say, ‘“‘Well, if Agent Brown says so, 
it must be so. I took my policy through him, and I’ve never had to regret 
it.” Reputation is built on action. Action is founded on character. 
Therefore be “straight”? and honest in all your business dealings, and you 
will soon get the reputation of being a safe man to deal with—an invalu- 
able recommendation in all matters of a financial nature. 

‘“‘Accidents of Fortune.’’—Perhaps that is what you thought, Mr. Agent, 
when you saw one of your fellow-workers elevated the other day -to the 
important position of assistant superintendent, and perhaps, too, you 
said, ‘‘Well, that’s just his luck’’—or, “Jones always was a favorite with 
the superintendent.’ Well, perhaps he was, but do you know what made 
him a favorite? He was a worker first of all—he was a successful can- 
vasser—he knew and obeyed the rules of the company regarding lapses 
and arrears—he took pains with his accounts—he had few mistakes—his 
collections were up to the standard week after week, his special salary ac- 
count was heavy—his assistant never had any trouble in inspecting his 
debit. In short, he was a careful, hard-working, conscientious, painstak- 


ing agent, who devoted himself to his business, and was successful, and 
that is the reason he was a favorite in the superintendent’s office, and why 
he was promoted when the opportunity came. 


The same opportunity will 
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come to you. Will your superintendent be able to recommend you for 
promotion for the same reasons as he did the other? 

Work Wins.—After all, don’t forget that it is work that wins every 
time. Other things help, but it is work alone that wins. An ordinary 
man, with little else to recommend him, may be a giant if he but work, 
while the most brilliant man may be the most unsuccessful, if he will not 
apply himself. It is work that wins all the prizes worth having in the 
business world, and especially in this field of industrial insurance, where 
favors do not count, and influence has no weight—work wins! 








NEWS OF THE WEEK. 


A Denial by Mr. Tanenbaum. 
IN THE SPECTATOR of December 13 the following paragraph appeared: 

“It is stated that the firm of I. Tanenbaum, Son & Co., will, until 
January 1, ‘clear through,’ or have its business charged to A. L. Bookman 
of 648 Broadway. After that date a corporation is to be formed, taking 
over the business of Tanenbaum & Co., to be called the Mutual Real Estate 
& Brokerage Company. Stock in this latter concern can be held by any- 
one—client, clerk or outsider—and dividends declared, of course, as may 
be deemed expedient or necessary.”’ 

The next day we received a letter from I. Tanenbaum, Son & Co., as 
follows: 

“Our attention has been called to an article appearing in your issue of 
this date (page 255). There is absolutely no truth whatever in the gossip. 
We would thank you, in your next publication, to make a proper with- 
drawal of the same.” 

We have seen a form of I. Tanenbaum, Son & Co., which was given by 
Tanenbaum’s placer to an insurance company within the past few days, 
requiring the policy to be issued through A. L. Bookman. When Mr. 
Tanenbaum was asked on Tuesday if their firm had written through 
Bookman during the past ten days, he replied, ‘‘I decline to answer.” 
Mr. Tanenbaum when asked by a representative of THE SPECTATOR, on 
Monday, concerning Mr. Bookman’s connection, said that Mr. Bookman 
has been a solicitor for the firm, and is under contract as such until 
January 1, when his contract expires, but of late he has been placing his 
own business with the companies instead of through I. Tanenbaum, Son 
& Co., as heretofore, and the latter are placing their own business. 

Mr. Tanenbaum further stated that the firm’s business will be con- 
tinued next year under the old title, and that there is no intention of 
turning it over to a company, much less to a corporation which should, 
abolish so good an asset as the well known firm name. He explained the 
quotation of the title by saying that in talking with an insurance man 
recently, when illustrating a hypothetical case, he probably used that or 
a similar name. 

Since giving the above interview to our representative Mr. Tanenbaum 
called us up on the telephone to say that he found, after submitting to the 
interview, that some of his statements were incorrect, and therefore he 
preferred that nothing be said about the matter in THE SPECTATOR of 
this week. 

As Tanenbaum, Son & Co. are not particularly popular among local 
insurance men, it is not surprising that such rumors as the above obtain 
currency. We have promptly responded, however, to Mr. Tanenbaum’s 
request to make the above denial. 








The Medical Examination for Life Insurance. 
THE question of training students for the medical examination of appli- 
eants for life insurance has received considerable attention of late years 
at the hands of a number of medical colleges. While works on medical 
examinations by practical examining physicians of life insurance com- 
panies have been for some time on the market, and are recognized as 
standard authorities, they have been considered as, perhaps, too advanced 
to be used as text-books by colleges. A new work, which has just been 
issued by the Philadelphia publishing house of P. Blakiston’s Sons & Co., 
should prove an admirable text-book for the medical student and layman, 
and will also serve to remind practical examiners to some extent of their 
duties. The fuil title of the work is, ‘‘The Medical Examination for Life 
Insurance, and Its Associated Clinical Methods, with Chapters on the 
Insurance of Substandard Lives and Accident Insurance.’’ The author is 
Charles Lyman Greene, M. D., of St. Paul, clinical professor of medicine 
and physical diagnosis in the University of Minnesota, and known to the 
insurance world in his capacity of medical director of the Bankers Life 
of St. Paul. The work comprises 426 pages, is embellished with ninety- 
nine illustrations, and has an exhaustive index. 
In the preface Dr. Greene says: 


Within the past two years a considerable number of. medical schools 
have introduced into their curriculum a special course of lectures dealing 
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with the medical aspect of life insurance. This action has been taken in 
response to the general request of life insurance companies, and is un- 
doubtedly a step in the right direction. * * * The insurance companies 
complain that, because of a lack of thorough knowledge and intelligent ap- 
preciation of their requirements; the service rendered by physicians is in 
many respects disappointing. Im ‘this manual an attempt has been made 
to supply all information necessary to the undergraduate or the examining 
physician, and yet to give only such as is of real and practical value. 


The book is divided into sections under the following heads: The nature 
and growth of life insurance; the medical examiner and his problems; the 
role of inspection in diagnosis; the questions ordinarily found upon the 
examination blanks of American insurance companies; heredity; occupa- 
tion as affecting longevity and the incidence of disease; the examination 
of the chest; the early diagnosis of pulmonary tuberculosis; physical exam- 
ination of the abdomen; the examination of the urine in life insurance; 
the insurance of substandard lives; attempts to defraud insurance com- 
panies and accident insurance. The section in which the author traces the 
growth of life insurance from a period antedating the Christian era down 
to the present time, displays evidence of careful research and forms a fit- 
ting introduction to the particular aims of the work. In the purely medical 
part of the work Dr. Greene shows himself as a master hand at analysis, 
and the illustrations which accompany this section are eminently calcu- 
lated to make as clear as possible the points brought out in the text. 

The chapter on ‘‘the insurance of substandard lives’ is particularly 
interesting to actuaries as well as to medical examiners, as little has 
hitherto been written on this subject, which is now assuming an impor- 
tant position in the practice of life insurance. Dr. J. B. Lewis, the veteran 
medical director of the Travelers Insurance Company, has contributed to 
the work an interesting chapter on accident insurance, and no better man 
could have been selected for the task.’ The author acknowledges his-obli- 
gation to D. P. Fackler and Col. Jacob L. Greene for valuable suggestions 
and criticisms, a fact which materially enhances the value of the work. 
On the whole, it may be said that Dr. Greene has made a valuable ad- 
dition to the medical section of insurance literature, and medical colleges 
will make no mistake in adopting his work as a text-book. The Spectator 
Company are selling agents for this valuable work, the price of which is 
$4. Orders will be filled by us according to the priority of their receipt. 





The Commercial Insurance Company of Philadelphia. 


In the list of companies published in THE SPECTATOR of December 13, the 
Commercial Insurance Company of Philadelphia was mentioned. This we 
assumed to have meant the Commercial Fire of Wilmington, Del., never 
before having heard of the existence of the Commercial of Phila- 
delphia. We have since learned through a Philadelphia brokerage 
firm that there is a Commercial Insurance Company of Phila- 
delphia, which it is claimed was chartered in 1872. Its circular in 
various ways attempts to give the impression of age and responsibility, 
bearing such epigrams as the following: ‘‘A long and honorable careeer’’; 
“Old and tried’’; ‘‘Company thirty years old’; ‘“‘This company has always 
paid all losses in full since organization in 1872.’’ The assets are stated 
as first mortgages and real estate, $15,000; collateral loans secured by 
stocks and bonds, $10,000; stocks and bonds owned by company, $25,000; 
cash on hand and in banks and trust companies, $50,000; total, $100,000. 
Liabilities, none. The officers and directors mentioned are William H. 
Heisse, president; H. J. Froelich, secretary; N. A. Chamberlain, vice-presi- 
dent; William Hargesheimer and A. T. Cross. The company indicates that 
it transacts fire and plate glass insurance, and is probably making a strong 
bid for surplus risks. 





Concerning Commission Violations in Chicago. 


THE following paragraphs, printed in THE SPECTATOR of December 6, 
seem to have attracted the attention of insurance men in Chicago: 


William Feiler will appeal his case to the annual meeting of the Chi- 
cago Underwriters Association. It will he remembered that he was 
charged with paying excess commissions, but after making the deposit, 
under the rules, he objected to the form of the charges, in that they were 
general and not specific. . 

It is doubtful whether much will be gained by seeking to arraign Mr. 
Feiler, as it is generally agreed that all rules relating to commissions 
have become dead letters in the Chicago association. Agents who still 
claim to adhere to the rules in regard to preferred business are usually 
regarded as liars, while brokers and solicitors who admit that they are 
not paid excess commissions are laughed at as fools. The trouble is not 
even limited to solicitors who can be bought under the “‘salary”’ guise, but 
strange tales are told as to the terms paid brokers and real estate agents. 
The whole question is further and more deeply involved through office 
clerks, general agency clerks, Cook county managers, Cook county special 
agents, and the horde of suburban agents, real estate clerks and property- 
owners, known as Class No. 3. 


On December 7 we were favored with a note from Pellet & Hunter (Mr. 
Pellet being president of the association), criticising the tenor of the fore- 
going allusion to commission conditions in Chicago, and referring to the 
correspondence in question as being ‘‘about as unrepresentative of the 
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business as it could be.’’ On the same day, Moore & Janes wrote us as 
follows in relation to the same matter: 


The inclosed clipping from your issue of this week seems to us to so 
misrepresent the actual conditions in Chicago at the present time that 
we feel constrained to call your attention to it, believing that your cor- 
respondent is very greatly mistaken in his understanding of the situation. 
Ve think we are in as close touch with the insurance interests of Chicago 
as anyone, and don’t believe the situation is anything like the condition 
that he describes it. If he will take the pains to make inquiry among the 
leading agencies of this city, we feel sure he will take active measures to 
retract the statements he has made. Awaiting your attentign to it, and 
respectfully asking a more thorough investigation, we beg to remain, 

Yours very truly, MOORE & JANES, Agents. 


Since receiving the above mentioned communications we have submitted 
the matter to our Chicago correspondent, and he emphatically denies that 
there is any reason for retracting any portion of his statements. He has 
a wide acquaintance among brokers and solicitors, and claims to have ac- 
quired an extensive knowledge of the actual, subsurface conditions now 
existing. Necessarily, however, a great portion of the information which 
he receives comes to him in such a confidential manner that he does not 
feel justified in naming specific, individual violators of the association 
rules. 

THE SPECTATOR endeavors, through its correspondents, to keep in touch 
with actual conditions in the various insurance centers, and to reflect them 
as accurately as possible in its columns. It designs to uphold good prac- 
tices throughout the field, and to point out and discourage those which are 
in opposition to the general welfare of the business. In doing this we are 
necessarily dependent upon the views and reports of our correspondents; 
but in selecting the latter we always use every effort to secure thoroughly 
reliable and representative men, and have very seldom found them at 
fault. In the particular case which has been cited, our correspondent 
positively affirms the correctness of his statements, and we trust that the 
exposition he has made of the alleged prevailing carelessness among 
agencies as to their commission obligations will result in an improvement 
along this line. If our correspondents at any time, in the treatment of 
any subject, do not reflect the views generally held by the insurance com- 
munity, we are glad always to receive communications on the subject. 

Since the above was received our correspondent writes: “I am officially 
advised, under date of the 11th, that William Feiler has resigned from the 
association, and that his resignation has been accepted under the rules.” 





Eagle Fire Affairs. 

A CIRCULAR issued by the directors of the Eagle Fire Company of New 
York to the company’s stockholders advises against their selling their 
stock to the syndicate represented by W. M. Ivins and Vermilye & Co. 
The record of the company for continuous payment of dividends, together 
with increases in assets, surplus, etc., in the last decade, is relied upon 
as a sufficient reason for retaining their stock and the present manage- 
ment. As Henry Evans, vice-president of the Continental, is personally 
interested in the syndicate, it is believed that the sale to the latter of the 
control of the Eagle, if accomplished, would result in the operation of the 
company along the lines which have made the Continental so remarkably 
successful, and would make it an active, instead of a passive, factor in 
American underwriting. It is too soon to tell what the final outcome of 
the movement will be. 

It now appears that those interested in the management of the Eagle 
are bidding against the Ivins syndicate for the stock, being willing to pay 
the same price (320 per cent) for it that was named in the Ivins circular. 





Order of Chosen Friends Insolvent. 

ON Friday last Attorney-General Taylor of Indiana appeared in the Su- 
perior Court at Indianapolis and asked for the appointment of a receiver 
for the Order of Chosen Friends, alleging that the order was insolvent. 
He was accompanied by Auditor of State Hart and Supreme Recorder Linn 
of the order, who admitted that the facts set out in the application were 
true. The court was asked to appoint as receiver Thomas Yount of Mr. 
Linn’s office, but declined to do so, because he is a certificateholder of the 
order, and named Cyrus J. Clark, fixing his bond at $5000. Auditor of State 
Hart has been watching.the organization for a year, and discovered by an 
examination last week that it had death claims of over $300,000 outstand- 
ing, with little prospect of paying them. The order suffered heavily in the 
Galveston disaster, claims from that source alone amounting to over 
$60,000. Its treasurer, who died on October 31, last, was found to be a de- 
faulter to the order in the sum of $35,000, which, however, will have to be 
made good by the company who bonded him. 

The order is said to have councils in some thirty States, and at the close 
of 1899 had a membership aggregating nearly 21,000, of whom about 4000 
were in New York. The president of the order, Howard H. Morse, is a 
lawyer, with offices in New York city. He is quoted as saying: 


I must say that I am greatly surprised at the news that a receiver is 
asked for. It is true that our treasurer stole some $35,000 from us, and 
that we had heavy losses by death of members in the Galveston storm, but 
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we had intended paying all our claims, and but a few days ago I sent out 
letters to all the members asking them to work hard for increased mem- 
bership, or we would have to levy a special assessment upon them all. 
Since we adopted a new equalization table five years ago we have lost a 
third of our members. Every fraternal insurance association is having to 
face the situation which now confronts us, or must levy special assess- 
ments from time to time in order to pay losses, as all of such concerns 
when started years ago were not started on the right basis, the payments 
not being based on actuaries’ tables, as they should have been. It was the 
adoption of an arithmetical table of payments, varying according to the 
age of the insured, that lost our society a third of its total membership. 


A new society has already been organized with the intention of taking 
over the members of the defunct order. The Standard Fraternal Associa- 
tion, which is the name of the new concern, will have for its president W. 
F. Gibson, and T. B. Linn for its secretary. Friends of the late treasurer 
of the Chosen Friends declare that the whole procedure is a plot to wreck 
the Chosen Friends and secure members for the new society. 








MERE MENTION. 


Life Insurance Notes. 


—The A®tna Life has appointed D. M. Skinner general agent at St. Joseph, 
Mo. - 

—Major Adolph Proskauer, St. Louis manager of the Manhattan Life, died last 
Thursday. 

—The Royal Union Mutual Life of Des Moines, Ia., has applied for admission 
to Indiana. 

—C. E. Holt of Geneva, O., has been placed in charge of the office of the 
Mutual Life at Toledo. 

—A bill to define and regulate fraternal beneficiary orders has been signed by 
the Governor of Alabama. 

—The “Sixteen to One’? Mutual Life Beneficiary Association is reported as 
in process of formation in Missouri. 

—The Royal Brotherhood of Des Moines, Ia., has reinsured in the Kn:zhts of 
Kodosh, a fraternal located in the same city. 

—F. H. Murray, a Minneapolis (Minn.) life underwriter, is a candidate for 
the office of Insurance Commissioner in that State. 

—The Fidelity Mutual Life’s business for November exceeded that for the cor- 
responding period of last year by sixty-two per cent. 

—William F. Davis, cashier of the New England Mutual Life, has been elected 
Mayor of Woburn, Mass., for the third successive time. 

—H. A. Babcock, a prominent Lincoln (Neb.) life insurance man, has been 
selected by Auditor-elect Weston as the next Insurance Deputy of the State. 

—It is reported that Insurance Superintendent Van Cleave of Illinois will be 
made Assistant State Treasurer upon the expiration of his present term of office. 

—The faculty of Cornell University has invited Hiram J. Messenger, actuary 
of the Travelers, to deliver three lectures on insurance at the University in 
April next. 

—A bill to prohibit the sale of deferred dividend, tontine or accumulated 
dividend policies within the State of Alabama has been introduced in the legisla- 
ture of that State. 

—The Order of Colonials is a new fraternal concern organized at Indianapolis. 
Its officers are George Brewing, president; J. H. Oustad, secretary, and A. R. 
Thompson, treasurer. 

—A policy for $20,000 in the Equitable and one for $5000 in the Manhattan were 
included in the recently published official list of securities held by the late 
Cornelius Vanderbilt. 

—H. C. Shober and N. B. Reed, both newspaper men, are candidates for In- 
surance Commissioner of South Dakota. The place has always been regarded as 
a perquisite of the press. 

—The Safety Fund Insurance Society of Syracuse, N. Y., has been barred from 
Missouri by Superintendent Orear. This is the company which recently rein- 
sured the Home Forum. 3 

—The State Life o: Indiana, which recently applied for admission to Ken- 
tucky, has been examined by the Department of that State and found to be in a 
very satisfactory condition. @ 

—S. H. Nichols goes into office as Secretary of State and ex-officio Insurance 
Commissioner of the State of Washington after January 1. The Deputy Commis- 
sioner will be J. H. Schively. 

—The Equitable Life has appointed Daniel Cobb and Thomas McDearmon 
agents for the State of Kansas. The appointment takes effect on January 1, and 
their headquarters will be at Topeka. 

—The Farmers and Traders Life Insurance Company of St. Thomas, Ont., a 
joint stock company which was started about three years ago, has amalgamated 
with the Northern Life of London, Ont. < 

—J. S. Elliott of Springfield, O., has been appointed manager for the Mutual 
Life of New York for the counties of Clark, Champaign and Logan, and will 
enter upon his new duties on January 1. ; 

—Charles C. Ives of Lynn, Mass., an agent of the Phcenix Mutual Life, is 
under arrest charged with forgery. It is allged that he made use of a check 
which was given him in payment of a‘ premium, and forged the insured’s name 
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to a note, which he presented at the company’s Boston office to secure the ad- 
vance of his commission. He denies that he is guilty of any wrongdoing, and 
claims that some mistake has been made. 

—The Texas Insurance Commissioner states that there are probably two 
hundred or more assessment concerns doing business in his State without per- 
mits. The majority of these are negro concerns, which are violating the laws 
through ignorance. 

—Manager W. Percy Crenshaw of the Metropolitan’s ordinary branch in 
Chicago has decided that it is contrary to the best interests of his office to pay 
brokerage on business offered by outside parties, and this practice will, there- 
fore, be discontinued. 

—Roland O. Lamb, vice-president and secretary of the John Hancock Mutual 
Life, is fifty years old to-day. He entered the service of the company in 1872 as 
assistant bookkeez r, and has worked his way steadily upward to the high posi- 
tion which he now fills so capably. 

—The officers of the Knights of the Globe of Freeport, Ill., have given notice 
that twelve assessments per annum will be levied hereafter. The members are 
very much worked up over the new arrangement, but it is claimed that in- 
creased mortality makes it necessary. 

—President I. Layton Register of the National Association of Life Underwriters 
will speak at the annual meeting of the Vermont Association, which will be held 
at Burlington on January 15. Other prominent speakers will be Governor Stick- 
ney, Insurance Commissioners Bacon and Howland, R. W. Hurlburd and H. H. 
Ross. 

—William L. Atkin, who has practically had entire charge of the interests of 
the Home Life of New York in Indiana, with headquarters at Indianapolis, since 
the 1st of July, has been appointed general manager for the State, his former 
associate, Charles H. Collins, finding it necessary to devote his time exclusively 
to business interests in Detroit. 

—The Hon. Sir Charles Tupper has accepted the presidency of the new Crown 
Life Insurance Company of Canada. As stated in these columns some time ago, 
George H. Roberts is the organizer and promoter of the company, and he will be 
its managing director. The company is capitalized at $1,000,000, and will com- 
mence business early in the new year. 

—In the recent examination of the National Life of Vermont a loan of $237,000 
which the company had made on the plant of the Consolidated Lighting Company 
of Boston was severely criticised by Actuary Wolfe. The lighting company has 
commenced business, and returns for the first month indicate an annual net 
profit of $24,000, and, as the interest on the loan amounts to less than $12,000, it 
certainly looks safe. 

—F. T. Lusk, for over thirty-five years agent at Pittsburg, Pa., for the Mutual 
Benefit of Newark, and during the past thirty years general agent for Western 
Pennsylvania, died at his home in Pittsburg, December 13, from a complication 
of diseases, after an illness of about six weeks. Mr. Lusk was in his sixty-fifth 
year, and for many years has been identified with the life insurance interests of 
Pittsburg, and leaves many friends among the life agents of that city. The 
Pittsburg Life Underwriters Association, at a special meeting called for that 
purpose, adopted suitable resolutions. 

—The General Accident of Perth, Scotland, Muir & Haughton, United States 
managers, Philadelphia, has decided to enter the employers’ liability field January 
1, and to that end has appointed Walter E. Hoag manager of the department. 
Mr. Hoag has had a good schooling, having been with the Fidelity and Casualty 
Company, and more recently with the London Guarantee and Accident Com- 
pany. His training has taken him through every phase of the business and 
qualified him for the managerial position to which he has just been appointed. 
We bespeak success for both company and manager in the new field. The 
General, it is believed, will become a member of the Liability Conference. 


—The entrance of the Prudential into Texas is followed by the announcement 
of the appointment of S. H. Chiles as its State agent. It’s a case of solid man 
with solid company, in a State which promises to be the “Gibraltar” of the 
Union, so solid is its progress. With its free land and free schools, homes 
abound and multiply. In such a community life insurance is appreciated, and 
since the Prudential rides no hobbies, but writes every desirable form and com- 
bines in its contracts the features which the needs of people differently circum- 
stanced require, there can be no doubt but what it will make headway and gather 
momentum each succeeding year. Chiles and the following which he can com- 
mand will see to that. 


—John M. Kimball and Charles E. Townsend, two of the most successful 
general agents of the Equitable Life Assurance Society in Eastern Massachusetts, 
have formed a partnership under the style of Kimball & Townsend, to represent 
the same company in a more extended field. They will have the counties of Mid- 
dlésex, Essex, Worcester, Plymouth, Bristol and Barnstable, with main offices 
in the company’s building at Boston, and a branch office at Worcester. Each 
partner has already a good producing force, but under the combination a larger 
number of men will be required, and on another page of this issue the new firm 
advertises for good agents to associate themselves with what is likely to prove 
one of the most successful life agencies in the Bay State. Good contracts will be 
given reliable men. 





Fire Insurance Notes. 
—Committees in Indianapolis are considering the natural gas hazard. 
—H. C. Davis of Marquette, Mich., has disposed of his agency to M. E. Ashire. 


—President Chase of the Hartford Fire has notified the collector of the with- 
drawal of the company’s appeal from the assessment of stock by the board of 
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relief. This is one of the celebrated tax appeal cases which has been before the 
different courts. 

—The Greenwich has canceled the policies of the City Realty Company at 
Rochester. 

—The old board of officers of the Worcester Mutual Fire of Worcester, Mass., 
has been re-elected. 

—Higley, Wise & Co., Western managers of the Hanover, have applied for 
membership in The Union. 

-—The Manufacturers and Merchants Mutual of Rockford has assessed its mem- 
bers for the $40,000 shortage. 

—Early in January, 1901, Johnson & Higgins intend opening branches in all the 
important cities in the West. 

—The Arlington Fire of Washington, D. C., has voted to reduce the capital 
stock from $200,000 to $100,000. 

—The Southern Loan and Trust Company intends establishing another in- 
surance company in Greensboro, N. C. 

—D. C. Tillotson of Muskegon, special agent of the Westchester in Michigan, 
died in the Detroit Hospital last Thursday. 

—After a canvass of the companies enough pledges of funds have been obtained 
to continue the fire patrol in New Orleans. 

—Illinois local agents in some instances charge policy fees of $1 for policies 
upon which the premium is less than $5 to $10. 

—John E. Lomas and Edward L. Nettleton of New Haven have formed a part- 
nership, under the name of Lomas & Nettleton. 

—The Svea has been admitted to North Carolina. The Prussian National has 
made application for admittance to the same State. 


—The Fidelity Home Fire of Corsicana, Tex., has been incorporated by H. 
P. Ross, W. N. ‘Burgess and W. C. Dunn of Austin, Tex. 

—H. F. Wilson, general manager of the Northern, who is in this country, will 
visit the South and West and also Canada before returning. 


—J. B. Emminger of Council Bluffs, who recently secured ‘an option on the 
Fidelity of Des Moines, has been unable to complete the deal. 

—Bierce & Sage of Detroit have been appointed general agents of the Farmers 
and Merchants of Lincoln, Neb., which recently entered Michigan. 

—I. W. Canfield has been appointed special agent of the American of Newark 
for Ohio. He formerly had the same field for the Milwaukee Mechanics. 

—George B. Walker and Abbott Veatch, composing the firm of Veatch & 
Walker, Evansville, Ind., have dissolved partnership, Mr. Walker retiring. 

—Two firms of Portland, Me., the Norton & Hall agency and J. H. and C. S. 
Webster, have consolidated under the firm name of Norton, Hall & Webster. 

—Dangerous wiring has been found in San Jose, Cal. About eighty buildings 
are obtaining current from the trolley system, in violation of the city ordinance. 


—The Greenwich has reinsured the sub-agency, farm and recording agency 
business in twelve different States of the Orient, aggregating $70,000 in premiums. 
—H. C. Shoher, editor of The Hyde County Bulletin, and M. B. Reed of The 
Woonsocket Herald are candidates for Insurance Commissioner of South Dakota. 


—A new mutual fire insurance company for the farmers of Kansas is proposed 
by Webb McNall, the defeated candidate for Insurance Commissioner of that 
State. 

—Richard Khuen of Saginaw, Mich., has resigned the Continental American of 
Philadelphia, and Buffalo German, and will now work on the graded commission 
basis. 

—The Cook County management of the Milwaukee Fire has been resigned by 
George Herrmann & Co. of Chicago. C. M. Nichols will be sole agent for 
Chicago. 

—The engineers of the new piers of the North German Lloyds, to be built at 
Hoboken, have provided for the use of Montauk wire for the protection of mer- 
chandise. — 

—At the meeting of the directors of the Merchants .nsurance Company of 
Newark, N. J., held last Thursday it was decided not to entertain any proposi- 
tion for reinsurance. 

—Charles Watson Grant, city manager for the Liverpool and London and Globe 
at San Francisco for the last twenty years, died on December 6 of heart disease, 
at the age of fifty-eight. 

—C. E. Shattuck has retired from the firm of Shattuck, Tremaine & Co. of 
Cleveland, and A. L. Draper has been admitted. The new firm will be known 
as Tremaine, Draper & Co. 

—C. A. Pope, a member of the fire insurance firm of Brown, Dodge & Pope of 
Toledo, O., died recently in the Toledo Hospital. He is well known in Cleve- 
land and Chicago, as he has been in business in both cities. 


—Syracuse agents have been advised to raise rates on stocks from ten to 
twenty-five per cent. During the first four months of the year Syracuse suffered 
quite heavily, but since that time the fire loss has been normal. 

—S. M. Strader, president of the Firemens and Mechanics of Madison, Ind., 
will retire on January 1. He will also resign the company’s local agency and 
will be succeeded in the latter case by Secretary W. O. McClelland. 


—R. M. Williamson, assistant manager of the Indemnity Exchange of Chicago, 
has been arrested in Augusta, Ga., charged with soliciting insurance without 2 
license, Williamson claims he has in no way violated any law, He had ex- 
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plained the objects of his association to J. B. White & Co. and the Lombard 
Iron Works & Supply Company. Several well known firms are on the warrant. 
He was released on a $1000 bond, which was signed by James T. Bothwell. 

—Pending a special general meeting of the shareholders of the Victoria-Mon- 
treal an arrangement has been made between the company and the Department 
of Finance that no new business written or renewals shall be accepted. 


—The American of Newark has been withdrawn from the office of T. J. Conroy 
and given to Christiansen, Edwards & Goodwin, as managers of the Pacific 
Coast. L. B. Edwards of this firm was formerly associated with T. J. Conroy. 


--At the regular meeting of the Cincinnati Underwriters Association, held last 
Thursday, the following ticket was elected: Walter St. John Jones, president; 
E. F. Weiss, vice-president; E. C. Harding, secretary; K. F. Benndorf, treasurer. 

—The New Britannic Insurance Corporation of London has an authorized 
capital of $50,000, of which $2500 is paid up. Over 10,000 policies are claimed to 
have been issued and several losses paid. E. W. Gamon is manager and secre- 
tary. 

—The St. Louis Fire Prevention Bureau has elected the following officers: 
Samuel D. Capen, president; L. E. Snow, vice-president, and W. D. Hemenway, 
William ‘Bull, Samuel G. Kennedy, John R. Triplett and Charles F. Miller, 
executive committee. 


—The Connecticut Fire of Hartford: has reinsured the business of the St. Louis 
Mutual Fire. The business is principally local, and will give the reinsuring com- 
pany an excellent standing. Low rates and heavy losses in 1900 convinced the 
directors that the Mutual had no future. 


—Fifteen hundred dollars have been offered, $1000 by the local authorities and 
$500 by the National Board, for information which will result in the conviction of 
the person or persons guilty of incendiarism in Glens Falls, N. Y. Two supposed 
cases of arson occurred in that village recently. 

—The Reading Underwriters Association held its thirteenth annual meeting 
and banquet recently. Christian Stolz was elected president; Milton S. Palon, 
vice-president; A. F, Rightmyer, secretary and treasurer; executive committee, 
the president, with Thomas Scotland and S. F. Fisher. 


—E. T. Marshall & Co. of Chicago, charged with violating the law by placing 
a policy of reinsurance in an unadmitted company, have filed a demurrer to the 
bill of the State, holding that the law is unconstitutional. H. P. Gray & Co. 
deny the allegation on a similar charge, and will stand trial. 


—The discrimination which has been evident against steamers: running to 
Portland, Me., has been obviated by the agreement reached by the underwriters 
and managers of the various transatlantic lines running to that port. The steam- 
ers must, however, follow a course which will take them at least forty miles 
south of Sable Island. 


—Cleveland has suffered a big loss in that of the Brown Hoisting Machinery 
Company, located on Hamilton Street, which involves $420,000 on the machinery 
works, $36,000 on the Ellwell Parker Electric Company, and $41,000 for United 
States government contraction. It is estimated the loss will reach seventy-five per 
cent, with full insurance. 


—Final action on the improvements to fire department and alarm system by the 
finance committee of the city council of Indianapolis has been postponed until an 
expression is obtained from the Indianapolis Board of Underwriters as to the 
effect such improvements will have on the rates. The committee want an assur- 
ance that rates will not be advanced. 


—The committee of Lloyds Register of British and Foreign Shipping is send- 
ing three more surveyors to this country, owing to the development of ship- 
building and cognate industries here. The newcomers are D. McAuslan and H. 
C. Farrar, who will go to Philadelphia, and P. McGregor, Jr., who will succeed 
G. O. Herbert (transferred to New York), at Pittsburg. 

—Some of the newspapers in Pittsburg are demanding lower insurance rates, 
claiming that they are now paying three and one-half times those paid in Phila- 
deiphia. Losses in Pittsburg for 1899 amounted to $379,214, with insurance in- 
volved of $3,716,347, or a loss of about ten per cent, while the losses in Philadel- 
phia were $3,818,092, with insurance involved $56,473,410, or about six per cent. 


—Upon denial of intentionally violating the Wisconsin State laws in issuing 
policies not countersigned by local agents, the Millers and Manutacturers of 
Minneapolis has been given further time to submit proof. The zompany claims 
that the policies were written at New York and were declined by the company. 
Before the policies were canceled the property at Mellen, Wis., was destroyed and 
the company had to pay. 


—Marine underwriters doing business on the lakes have experienced a very 
good season. During the present season forty-five vessels, with an aggregate 
tonnage of 17,415 tons, valued at $474,650, passed out of existence. The greater 


part of the losses were sustained on Lake Erie. Some of the heaviest losses 
came to the fleets whose owners carry their own insurance and those excluded 
from the companies by age. 


—An interesting suit has just been decided in Chicago. On November 1, 1899, 
the property of R. F. Leonard of 239-41 West Lake street was destroyed. The 
American Central, which held a policy on stock of seed in the building, denied 
liability, claiming that the building did not fall as the result of fire. The insured 
brought suit, and Judge Kohlsaat of the United States Circuit Court took the 
case from the jury last Thursday and gave judgment for the defendant. Suits 
are pending against the Orient, Phenix, Atlanta Home, Royal and Westchester. 

—We are advised by Rothschild & Co. of Philadelphia that the following com- 
panies are incorporated under the laws of West Virginia, and are not operating 
under charters granted by the State of Illinois, either old or new. Application 
to the Secretary of State of West Virginia will show: Central Insurance Com- 
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pany of Chicago, Ill.; Citizens Insurance Company of Chicago, Ill.; Common- 
wealth Insurance Company of Chicago, Ill.; Germania Insurance Company of 
Chicago, Ill.; Inter-State Insurance Company of Chicago, Ill. The Mercantile is 
not incorporated under the laws of Illinois, but the writer has not been able to 
find out what State it hails from. 


—The Insurance Field recently printed the following: “A few weeks ago one of 
the best known of the Southern special agents was in Shreveport, and went 
through one of the compresses. He saw cotton everywhere and not a drop of 
water available to fight fire. In order to bring the local men to a sense of their 
negligence he cried in a loud voice, ‘fire!’ Immediately there was a rapid scur- 
rying'of feet in his direction. Then the special said: ‘Where is the protection 
the companies thought was here when they issued a policy on this compress? 
Now, you have got a fire at last.’ After some search no fire was discovered. 
Improvement was soon noted at the place, the manager taking the lesson to 
heart.” No doubt many other instances can be found where the same condi- 
tion as to fire protection exists, and also illustrates the necessity of personal sur- 
veys by the agents before binding risks of that class. 


ACKNOWLEDGMENTS. 


—D. P. Fackler favors us with a copy of the opinion addressed to the Post- 
master-General as to the use of the mails in the promotion of certain so-called 
bond investment schemes. The opinion was prepared by Harrison J. Barrett. 
Mr. Fackler’s actuarial advice was sought and his opinions embodied in the 
report. The Postmaster-General, in publishing the opinion, says the companies 
have probably launched the schemes they are now operating through biunders 
and miscalculations, rather than intentional fraud. 


—“Things Agents Should Know” is the title of a work received with the com- 
pliments of The Insurance Press. The author is Miles Dawson, who has 
brought together a variety of odds and ends respecting life insurance, its history, 
theory and practice, which every life insurance agent should be familiar with. 
The work is divided into sections as follows: The agent; twisting and rebating; 
canvassing material; canvassing; don’ts; policy features; mortality tables and 
statistics; reserves, etc.; actuarial odds and ends; supervision; assessmentism; 
historical and miscellaneous. Nearly five hundred pages are contained in the 
beok, and he is, indeed, a well posted agent who can not find something in- 
structive therein. 





TOO LATE FOR CLASSIFICATION, 


—The report that the Mutual Life is about to dispose of its holdings of stocks, 
in order to enter Germany, is denied. 

—Policyholders of the Traders Fire of New York in Tennessee are now en- 
deavoring to hold the North British and Mercantile responsible for return 
premiums. 

—Jules Dreyfuss and David F. Taber of Shreveport, La., have associated them- 
selves under the firm name of Dreyfuss & Taber, for the purpose of conducting 
a general fire, tornado, guaranty and employers’ liability insurance agency. 

—At the annual meeting of the stockholders of the North American of Boston, 
held this week, the following gentlemen were elected directors: Charles Henry 
Parker, William G. Peck, John C. Howe, Eugene E. Patridge, Kilby Page, 
Charles E. Morrison, Silas Peirce, Charles E. Macullar and George W. Taylor. 
At a subsequent meeting of the directors Charles E. Macullar was elected presi- 
dent, and Charles L. Woodside, secretary and treasurer. 








‘*‘NAT. H. JONES” HAS ARRIVED. 


It gives us pleasure to be able to announce the issuance of that long 
looked for and eagerly anticipated autobiography, the ‘‘Memoires of Nat. 
H. Jones; an Insurance Man.” While Nat.’s induction into the fire insur- 
ance business was more a matter of chance than of deliberate choice, he 
soon became imbued with more or less enthusiasm and ambition. In his 
mind’s eye he saw himself passing quickly through the intermediate 
stages of the journey to the manager’s desk, acquiring, en route, a broad 
(or a sufficient) knowledge of the business. This progression is after- 
ward summarized in the three words, ‘‘Expectation, Realization, Disen- 
chantment.” Although he did finally arrive at the goal of his ambition, 
it was only after he had learned that every position (and especially in 
fire insurance) has its own trials and tribulations. His experiences as 
local agent, special agent and manager could only have been described by 
one who had been through them, though the copious and appropriate illus- 
trations by W. R. Townley help to fix them in the readers’ mind, and, in- 
cidentally, cause many a hearty laugh. The ‘“‘Memoires” are edited by H. 
T. Lamey of Denver, Col., whose own life-work has been sufficiently con- 
current with that of Mr. Jones to enable him to edit the latter’s manu- 
script with appreciation and fellow-feeling. 

The book comprises over 270 pages of most entertaining matter, in- 
terspersed with instructive hints and anecdotes, and is profusely illus- 
trated. It is handsomely bound in buckram, and sells at $2 per copy. 
Orders or inquiries should be addressed to The Spectator Company, ‘sole 
selling agents, 95 William street, New York. 














PPORTUNITY: ONE OF THE LARGEST COMPANIES 
desires a few skilled and successful special agents to handle new and 
very liberal policies just ready. Especially favorable contracts with the 
right men. Replies confidential. Address, ; 
DIRECTOR OF. AGENCIES, 
care of ‘‘SpECTATOR” P, O, Box, I117. 
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Eigency Wants. 


Eigency Wants, 











ANTED—LIVE, ENERGETIC SOLICITORS, 
with or without experience, to represent the Equitable Life 
Assurance Society in Eastern Massachusetts. Liberal contracts to 
KIMBALL & TOWNSEND, Gen’! Agents, 
Equitable Building, Boston, Mass, 


good men. 





ANTED-—BY THE MUTUAL LIFE INSURANCE COM- 
PANY OF NEW YORK. 


A successful and reliable Life Insurance Agent may secure 
a contract to operate for this Company in a prosperous field, by 
applying to 
GEO. H. SUTTON, GENERAL AGENT, 


CENTRAL AND WESTERN MASSACHUSETTS, 


Rooms 1, 2, Aand B, Fuller Building, - - Springfield, Mass. 





ISTRICT MANAGER. 
This position is not yet filled. Address at once. None but thor- 


oughly capable men need apply. Exclusive territory. 
Address V. P., 
care of SPECTATOR COMPANY. 





USINESS NEVER BETTER!—A FIRST CLASS 
special agent, with a record to date and exceptional references, 
can obtain a good contract in the best field in the United States, where 
everything is prosperous. One million dollars will be written by our 
agents before January first. Apply 
‘BRUCE WHITNEY, Manager Central and Northern Illinois, 
THE Mutua. LiFE INSURANCE COMPANY OF NEW YORK, 
General Offices: Rooms 204-5-6-7-8-g Masonic Temple, Peoria, III. 








WELL ESTABLISHED WESTERN LIFE INSUR- 
ance Company desires to engage active, reliable agents to 
represent it in the States of Illinois, Indiana, Iowa, Michigan and 
Tennessee. Good terms to the right men. 
Address, S. A. MILLER, 
260 CLARK STREET, CHICAGO, ILL, 








Company Representation Wanted. 








VERY INFLUENTIAL FIRM IN THE EAST DE- 
A sires to work as agents for first-class fire and marine insurance 


companies; best references; only first class offices need apply to 
‘*NAOSARI” care of The Spectator, 
P.O. Box, 2127,.N. Y. 








Subscribers to THE SPECTATOR Take Note. 
ET A BINDER FOR YOUR SPECTATOR. 


~ No systematic reader of a technica! journal, like THE SPECTATOR, 
should waste the full value of the subscription price paid by throwing away 
the paper after reading. but should keep it on file for future reference. 
Prominent company managers and other underwriters who keep THE 
SPECTATOR on file will testity to the benefits derived thereby. 

Send $1.00 to the undersigned and we will forward a handsome 
binder that will carry 26 numbers of the paper or one volume, bound sub- 
stantially in cloth and stamped on the front cover and back with gilt inscrip 
tion of the name of the journal. 


THE SPECTATOR COMPANY, 
95 William Street, New York, 





ANTED-A GOOD PERSONAL PRODUCER TO 
fill a responsible position with one of the large Life Companies, 
Address, statirg references and experience, 


* CONFIDENTIAL,” 
Care of THE SPECTATOR Co., P. O. Box 1117, New York. 





HE NORTHEASTERN NEW YORK GENERAL 
Agency of The Mutual Life Insurance Company of New York 
would like to correspond with one or two agents who may anticipate a 
change of their agency relations the first of the year. To those who can 
show satisfactory references as to integrity and ability as personal writers, 


satisfactory remuneration will be offered. 


Address, T. HOWARD LEWIS, General Agent, 
Albany, N. Y. 





ANTED—SIX GOOD MEN TO COME AND AID 


me in closing the century’s business in a blaze of glory. None but 
effective, successful Life Insurance writers need apply. Commissions and 

advances liberal. H. L. REMMEL, GENERAL AGENT, 
THE MUTUAL LIFE INSURANCE CO, oF new york. 


For Arkansas and the Indian Territory. LitrLe Rock, ARK. 





"ease UNDERWRITERS’ AGENCY, 


F. C. WHEELER, Manager, 


52 Broadway, New York City. 





LEMING BROS., MANAGERS FOR IOWA AND 
NEBRASKA OF THE MUTUAL LIFE INSURANCE COM- 
PANY OF NEW YORK. 


A successful agency always has room for active workers. In seve" 
years the Mutual Life of New York more than doubled its business in force in 
Iowa, Therefore, if you want to connect yourself with a successful agency, 
address, FLEMING BROS. Managers for Iowa and Nebraska, 


Des Moines Iowa. 





HE ATTENTION OF LIFEINSURANCE 


agents is drawn to the favorable contracts of 
THE PROVIDENT SAVINGS LIFE, 
Its Combined Term and Renewal Option Policy is especially attrac- 
tive to applicants not wishing, for the time being, to pay the usual rates. 
For particulars apply to 


HAROLD V. CLEAVER, 


Manager Manhattan Department, 258 Broadway. 





VERY LIBERAL CONTRACT AND PERMANENT 
position will be given a reliable and experienced man as man- 
ager of desirable territory in the state of Washington with head- 

quarters in one of the best cities in the state—where the company is well 
established. North Pacific Department 
Penn Mutual Life Insurance Company of Phila. 
SHERMAN & HARMON, General Agents, 
Portland, Oregon. 








OTICE AGENTS AND ORGANIZERS. Producers can 


procure an excellent perpetual renewal contract with an up-to-date 


| Fraternal Society that issues the best, most liberal and most equitable policy 


of any institution in the field. If you desire a permanent business it will pay 
you to investigate this, S. J. MASTERS, Warder Building, 


Washington, D. C. 
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Prominent Agents and Brokers at Chicago. 





WMercantile fgencies. 


—_> 





a 
/ 


OLMES MERCANTILE AGENCY 


Devoted exclusively to the interests of Life and Accident Insurance Companies 
and engaged only in furnishing them REPORTS, INVESTIGATIONS and INSPEC- 
TIONS in any part of the United States and Canada from reliable Attorneys-at-Law, and 
no pains or expense is spared to get reliable, prompt and satisfactory reports. 

THERE IS NO SUBSCRIPTION FEE REQUIRED. ; 
My blanks for reports are supplied free, in quantities desired, and I render a detailed 
statement and bill on the first of each month, only for reports returned made during the 
previous month. Special trained Inspectors in my employ in all large cities. I have per- 
mission to refer to any of the many Companies for whom I now do business, Correspond- 
ence solicited. 


CHARLES B. HOLMES, Proprietor 


HE INSURANCE BUREAU 


Will furnish prompt and reliable reports from any locality in 
the United States or Canada, on applicants, agents, examiners, disability 
claims or death losses. Selected Corps of Correspondents, Experienced 
Insurance Inspectors. Expert Accountants and Auditors. Confidential 
Work Solicited. Correspondence Invited. 


BOSTON. SPRINGFIELD. HARTFORD. NEW YORK. CHICAGO. 


182 NASSAU 8T., NEW YORK, N. Y. 











HCENIX ASSURANCE CO. 
OF LONDON. 
FIRE INSURANCE ONLY. Losses paid, over $100,000,000. 
Head Office for the United States: Nos. 37 & 39 Liberty St., NewYork City 


A. D. IRVING, Manager. 
B. E. CLARK, ‘Ass’t Manager, L. P. BAYARD, 2d Ass’t Manager. 
UNITED STATES BRANCH 





VEA ASSURANCE COMPANY 


OF GOTHENBURG, SWEDEN. 


Deposited with the Insurance Department of New York, and in hands ot Trustees for 
the security of all American policyhoiders, $500,000. 

UNITED STATES TRUSTEES: Hon. Stewart L. Woodford of New York. Robert 
B. Woodward, formerly of Platt & Woodward, New York. Hon. Charles S, Fairchild, 
President N. Y. Security and Trust Co. 


WEED & KENNEDY, Managers, 29-31 Liberty Street, NEW YORK. 








Prominent Agents and Brokers. 








ILLIAMSON & WOFFORD, Memphis, Tenn. 
REPRESENTING LEADING ENGLISH AND AMERICAN COMPANIES 
WRITING A GENERAL BUSINESS THROUGHOUT THE SOUTH. 


OIL MILLS, COTTON GINS, WOOD-WORKING-PLANTS AND LUMBER OUR SPECIALTIES 


Reference: R. G. Dun & Co. Correspondence solicited, 


OLGER DE ROODE, 


GENERAL INSURANCE AGENCY, 
166 La Satie Street, CuHIcaco. 


Repeentinn Queen Insurance Co., of America, United Firemens Insurance Co., Phila- 
elphia. 


Over 25 years experience in the theory and practice of insurance in all its branches. 
Your patronage invited, 





DWARD D. CLARKE CoO., 
177 LA SALLE STREET, CHICAGO. 


Reference, Royal Trust Co. Representing companies writing surplus insurance, special 
risks and re-insurance, also large facilities for surplus lines. 





JOHN NAGHTEN, 
OHN NAGHTEN & CoO., 
FIRE INSURANCE, 


M, J. NAGHTEN. 


Established 1863. 181 LA SALLE STREET, CHICAGO, ILL, 





M. L. C, FunxnHouser. 


EO. W. MONTGOMERY & CO., INSURANCE 

Agency, 184 La Salle St., ‘‘ The Temple,” Chicago, Ill, Agents for American Ins. 

Co., Newark ; Firemen’s Ins. Co., Newark ; Concordia Fire Ins, Co., Milwaukee; Wiscon- 

sin Fire Ins. Co. of Milwaukee ; Caledonian-American Ins. Co., of New York, and Lloyds 
Plate Glass Ins. Co., of New York. Telephone, Express 303, 


Gro. W. MontGcomery. 





Established 1876, 
E. N. Wirey. C. P. Jennincs, 


EBSTER, WILEY & CO., 
INSURANCE IN ALL ITS BRANCHES, 
166 La Satie Street, CHICAGO 


Illinois State Agents, Commerce Insurance Co., Albany, N. Y. 
Cook County Managers, Lion Fire Insurance Co., London, Eng. 


T. H, Wesster. A. W. Becker. 





AMES R. WILSON & CO., 
‘ 244 LA SALLE STREET, CHICAGO, ILL. 


GENERAL FIRE INSURANCE AGENTS AND BROKERS. 
General Agents for the 


COMMERCIAL FIRE INS. CO. oF WitmincTon, DELAWARE, 


Surplus Lines and Special Hazards placed in Standard Stock Companies, 
CoRRESPONDENCE SOLICITED. 





GENERAL AGENCY OF 
i haan G. KINNEY, 49 Liberty St., New York, 


REPRESENTING 
INDIANA INSURANCE COMPANY OF INDIANA. 
VERNON INSURANCE COMPANY OF INDIANA. 
Excess Lines on good business solicited from agents and brokers throughout the 
United States. 





W. C. Bennett. ESTABLISHED 1869, J. Burns ALLEN, 


HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 239 Walnut Street, Philadelphia, Pa. Special attention given to 
Surplus lines, 


T. MARSHALL & CO., FIRE INSURANCE, 
e 470 Calumet Building, No. 189 La Salle Street, Chicago. Facilities for placing 
large lines on all classes of insurable property. 





ESTABLISHED 1890, 


J. RUSSELL & CO., 
° 177’ LA SALLE STREET, CHICAGO, ILL. 


GENERAL FIRE INSURANCE AGENTS AND BROKERS. 


Special facilities for placing Surplus Lines, Special Hazards and 
Agents’ Brokerage throughout the United States. _ 








OTHSCHILD & CO., GENERAL AGENTS OF 
THE COMMERCIAL FIRE INS, CO., 


Wilmington, Del., and other standard stock companies. Excess Lines 
Solicited throughout the United States and Canada, 
41I AND 413 WALNUuT StT., PHILADELPHIA, PA. 





T. HAY & BRO., GENERAL AGENTS, 
T. RALEIGH, N. C. 


Best facilities for placing large lines on all classes of property in North 
and South Carolina. Correspondence solicited. 
Largest English and American companies represented. 





EHM & VAN DEINSE, Indianapolis, Ind. 
Representing German of Freeport, Ill. ; Pacific of New York; 
Rochester German of Rochester, N. Y. Surplus lines a specialty. 





ESTABLISHED 1853. 


HE THURINGIA INSURANCE CO. 
OF ERFURT, GERMANY. 


UNITED STATES DEPARTMENT: 100 William Street, New~ York, N. Y. 
F. G. VOSS, Manager and Attorney. 








HE McGILLIARD AGENCY CO. 
General Agents of the 
@ERNON INSURANCE AND TRUST COMPANY AND INDIANA UNDERWRITERS. 
Also State Agents for Indiana and Kentucky for the 
ERIE FIRE INSURANCE CO. of Buffalo, N. Y. 
Address: 145 and 147 East Market Street, Indianapolis, In¢ 
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Lictuarial, 


AVID PARKS FACKLER. 


Ex-President Actuarial Society 
CONSULTING ACTUARY, 


35 NAssAu St., NEw York (Rooms 1404-5). Telephone, 5427 Cortlandt. 
Letters addressed—D. P. Fackler, Actuary, New York,—arrive promptly. . 


“ee C. WRIGHT, 











Successor to Elizur Wright. 
CONSULTING ACTUARY, ACCOUNTANT AND AUDITOR. 
Reasonable charges for valuations, tabular computation work, etc. 

45 MILK Street (Room 77), Boston; or Box 1034, MEDFORD. Mass, 
Telephone, ‘‘ 2662 Boston.”’ 


— MENANDER DAWSON, 
CONSULTING ACTUARY. 


The patronage of Companies, Societies, Agents and Private Per- 
sons solicited, 


Room 556. 





No. 11 Broadway, New York, N. Y. 





R. E. FORSTER. CHAS. H. LEMAISTRE. 


‘Petes ACTUARIES. 
150 Nassau St., New YorK. 
1oor Chestnut St., PHILADELPHIA. 








Life Onsurance Loans and Investments, 


IFE INSURANCE POLICIES PURCHASED. 


Endowment, tontine and distribution 
Give larger cash and loan values than 








Loans on same 6 per cent. 
policies discounted at 6 per cent. 
companies. 

JOHN V. FOX, 108 DEARBORN STREET, CHICAGO, ILL. 











Insurance Adjusters, 








ESTABLISHED 1865, 
ENRY A. LANDGRAFF & CO., 


ADJUSTERS OF FIRE LOSSES FOR THE INSURED. 
REFERENCES: 
The H. B. Claflin Company, Tefft, Weller & Co., Sweetser, Pembrook & Co., Heywood 
Bros. & Co., The New York Biscuit Co., McKesson & Robbins, Dodge & Olcott. 
' OFFICES : 
NEW YORK, 49 Cedar St. BOSTON, 75 State St. 
PHILADELPHIA, 416 Walnut St. BUFFALO, 202 Main St. 


RAT.TIMORE. 12 South St. 








tnsurance Lawyers. 








L D. GARRETT COMPANY, | 


29 LIBERTY STREET, NEw York. 


INSURANCE STOCKS BOUGHT AND SOLD. 


» THE INSURANCE REFERENCE BOOK FOR 1900. 

In addition to the usual statistical and historical data concerning Fire, Marine 
and Casualty Companies, the 1900 edition contains Assets, Liabilities 
Losses Outstanding, Unearned Premiums, Net Surplus, Premium Receipts, and 
Loss and Expense Ratios for 5 years; Dividend Rates for 24 years prior to 1899, 
General and Special Agents ; and short Rate Tables. 

Price, with Monthly Supplements, $10 Per Annum. 








RANE’S INSURANCE EXPIRATION REGISTERS 
THE VERY BEST. 
Send six cents in postage stamps, to cover bare cost, for sample sheets 
with prices and explanations, to 


THE SPECTATOR COMPANY, - 95 WILLIAM Street, New York, 


’ 





RITISH AMERICA ASSURANCE CoO., 
TORONTO, CANADA. 


ESTABLISHED 1833. 


FIRE AND MARINE. UNITED STATES BRANCH. 
January 1st, 1900. 


$1,215,258.29 
730,380.40 


$484,872.89 


Hon. GEO, A. COX, President. J. J. KENNY, Vice-President 
W. T. BLACKWELL, Supt. of Agencies. 





HE PENNSYLVANIA CASUALTY CO. 
SCRANTON, PA 


$100,000 Deposited with Pennsylvania Insurance Dept. 


Capital and Surplus, $150,000. 


W. W. WATSON, Pres. F. H. KINGSBURY, Sec. E. P. KINGSBURY, Treas 
H. B. ROCKWELL, M. D., Adjuster. G. W. PHILLIPS, Supt. of Agencies. 


Teams, Boiler, Elevator, Plate Glass, 
Employers’ Liability, Personal Accident Insurance. 


Liberal contracts and prompt settlement of ali 
claims guaranteed. 





E. F. S. WOLFE, President. HARRY L. RIALL, Secretary. 


INCORPORATED 1825. 


HE FIREMEN’S INSURANCE CoO. 


OF BALTIMORE, 


Cash Capital............. errrer eT TTT Tre $500,000.00 


Assets, January 1, 1900 941,297.37 
Net Surplus over all Liabilities 102,067.75 


Surplus as regards policyholders, ‘ , $602,067.76 





“PACIFIC” POLICIES PROMOTE PROSPERITY. 


HE PACIFIC MUTUAL LIFE INSUR- 
ANCE COMPANY OF CALIFORNIA. 


Pacific Mutual Bldg., - 


Accident. Health. The strongest institution of its kind in the 
World. Policies SUPERIOR. Commissions INTERESTING. 





San Francisco. 


Life. 





EASTERN OFFICES; 174 BroApway, NEw York. 
EARLES F. HOLMES, SEcRETARY EASTERN DEPARTMENT. 





CoRNELIUS VAN CoTT, President. Louis [1, FIBEL, Vice-Pres. and Secy. 


Oe 


OF MEW YORK. 
STOCK COMPANY. 
290 BROADWAY. 


Capital paid in, $125,000. 


Deposit with Ins. Dept, $100,000. AGENTS WANTED, 
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THE 
IMPROV ED 


EXPIRATION REGISTER 
UNDERWRITERS. 


GOOD FOR ANY NUMBER OF YEARS FROM ANY DATE 
OF BEGINNING. 


COMPANIES AND AGENTS 


Wit find this book of great practical value as a means of systematizing office transactions 
and insuring the precision so requisite in the matter of amounts, gates and rates connected 
with the issue of policies ; and, where this book is included in the equipment of an agent, 
for the exclusive registering of the risks of the company furnishing it, it will be found a 
most complete and concise method of retaining permanent and valuable records of the busi- 
ness done 

An examination will prove the superiority of the method, as compared with any now in 
use. Its concise arrangement and the economy of space taken up, will save its cost a hun- 
dred times over ; while the perfect system it presents cannot fa:l to commend it to all who 
study neatness, economy, correctness, and dispatch 1n the transaction of business. 

T he book is offered as the simplest, cheapest and best means of keeping agency accounts, 
It covers all classes of policies. and, besides being adaptea by its various sizes to either a 
large or small business, it possesses features peculiarly attractive to brokers. 


EXTRACT FROM THE INTRODUCTION. 


This Register !s applicable to all kinds of Insurance business, and will last from one to 
thirt.-five years, according to the extent of the business transacted at the office where used. 
Where only a limited amount of business is done, by usirg only a few pages for each year’s 
Expirations, it will last many years; but where an extensive business is done, it may be 
necessary to use one Rexister for each year's expirations. 

“¥very insurer, who is strictly a business man, knows the importance of being prompt in 
giving notice of expirations of poticies and attending to the renewal of the same. 

How often is it that after a conflagration the assured finds that his policies had expired 
a few weeks before the fire ? 

In such cases, the insurer invariably has to bear the blame, if not a severe reproach for 
not having vrompt'y attended to nis business. 

lt 1s claimed that this book will save time and labor, and be more convenient than any- 
thing yet offered 

‘The Register will be found alike useful and necessary for collections on life policies. 


PRICES. 
No. 1—60 Double Pages, Marbled | Edges, Cloth Sides, Leather, Back and Corners, - $3.00 


No, 2—97 - 6.00 
No. 8—170 “6 Full bound, . » ‘ p ‘ 


Larger sizes and other binding, with lettering, etc., to order. 
THE SPECTATOR COMPANY, 


PUBLISHERS, 95 WittraM STREET, New York. 


UBLICATIONS OF C. & E. LAYTON. 


The jer oe are sole agents in the United States for the old established pub- 
ishing house of Charles & Edwin Layton of London, England, whose long list of publications 
on fire, life, marine and other branches of insurance embrace the most valuable and standard 
treatises on these subjects. 
Senp Five Cent Stamp ror CaATALoGuE. 


THB SPHCTATOR COMPANY 
9 WILLIAM STREET NEW VORK. 


ANUFACTURERS’ AND MERCHANTS’ MU- 
TUAL INSURANCE CO. OF ROCKFORD, ILL. 


Total Assets, Jan. ist, 1900 $487.) 55. 13 
Liabilities, 47.450.90 
Surplus above all liabilities ......-....-...-..-------.---- $434,704. 23 
es paid since on Scrip dividends paid since organization, $3,953 
dividends paid since organization, $99.41 

HENRY wW. PRICE, President. as W_ CARSE, Secretary, 

GEO. B. KELLEY, Vice-President. F. F. WORMWOOD., Treasurer 
ORGANIZED FEB. 11. 1881. CORRRSPONDENCE SOLICITED 


SHE INTERNATIONAL REGISTRY CO. 


(Incorporated under the Laws of the State of New York.) 











Special Accident Insurance combined with registration for identification and care in 
sickness, accident or death. 
$500.00 Policy, $1.00 a year ; $1500.00 Policy, $3.00 a year; $2,500.00 Policy, $5.00 a year. 


RELIABLE REPRESENTATIVES WANTED EVERYWHERE. 
THE INTERNATIONAL REGISTRY CO. 





8.00 


—THE— 


Metropolitan Plate Glass 
INSURANCE COMPANY 


Or NEw YORK, 


S 
AT NNT MT =! : 





CHARTERED 187%. 
- The Oldest New York Company in its Line. 


January 1, 1900, 


Assets, - - - - $484/83.01 
Capitan ano Net Sunpcus, - 330,624 


™ EUGENE H. WINSLOW.... President, 
DANIEL D. WHITNEY... Vice-Pres't. 
* S. Wm. BURTON 
CHAS. F. POGGE, Gen. " 
No. 164 La Salle St., CHICAGO 














ILLERS AND MANUFACTURERS 
INSURANCE CO., MINNEAPOLIS, MINN. 
$487,740 
215,659 
$272,081 


Gross Assets, January Ist, 1900..5......ccccce scccsccsceces 
Liabilities... vcewadewtan's 
Surplus over all Liabilities. ...........cccccccese oe 


eee ree eeesesresesesesese eeeeeeeere 


eeeeeees 





Losses Paid since organization.............0cccccccccceence $1,305,896 
Dividends paid since organization.......... 168,156 


ee eee ee eeeeseses 





C. B. SHOVE, President. 
S. F. DANFORTH, Secretary. 
J. J. HUSS, Assistant Secretary, 





"THE PLACE FOR YOUR OVER-AGED 


RISKS is no longer to send them to your Company and 
have them rejected, but send them direct to 


THB OLD WAYNB MUTUAL LIFE, 


Indianapolis, Ind., who make a specialty of OLD PEOPLE’s 
INSURANCE AT POPULAR RATES. 


Write for supplies and our gilt-edged terms to agents. 





RA\LWAY OFFICIALS & EMPLOYE'S 


ACCIDENTASSOCIATION 
INDIANAPOLIS, IND. 


WE PAY AGENTS TO REPRESENT US AND NOT TALK 
AGAINST OTHER COMPANIES. 
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P R. CUNNINGHAM, Secretary. 189 Broadway, New York 


Use MONTAUK FIRE DETECTIVE WIRE 


TWO CONDUCTORS 
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for your electric bell connections and you can retire at night with a feeling of seine sept shat you cannot be caught unawares 
by fire. This wire will discover and report fire automatically, and give an alarm when it is most needed—at the outbreak of the fire. 
It is equally valuable when placed on the well-known danger line of buildings. The only fire detecting wires in the world. 


MONTAUK MULTIPHASE CABLE CO., 100 Broadway, NEW YORK. 








THE “SPECTATOR 





Dec. 20, 1900} 








THE MUTUAL 
LIFE INSURANCE COMPANY 


OF NEW YORK 
RICHARD A. McCURDY, President 


Offers exceptional opportunities to good agents to repre: 
sent it in the United States and Canada 





It is the best company It issues the most attractive 


to work for and employs and desirable policies, 
only good and reliable and is the greatest financial 


men. institution in the world. 





Experienced agents who desire to represent this company 
are invited to address GEORGE T. DEXTER, Superin- 
tendent of Domestic Agencies, Home Office. w we 





Life, Temporary and 
Deferred Annuity Values, 


American Experience 
Net 3 and 3'%2°% 


COMPUTED BY 
WALTER C, WRIGHT. 


These are two sets of tables printed on cards, ten to each set, which will 
be found of value in every lif¢ insurance office. 
Prices; Complete copy of either table (10 cards), $7.50. 
ne ‘* —** both tables (20 cards), 10.00. 


Additional copy of either table, - - 2.50, 





Survivors of too Persons Insuring at Any Age 
from 20 to 69 During Any Number of Years 
from 1 to 60, by American Experience Table. 


This is a table prepared for the use of agents, showing what chance an 
applicant for an endowment policy has of surviving the endowment period. 


Price, One hundred copies, —- . $5.00. 


’ Address all orders to 
THE SPECTATOR COMPANY, 


95 WILLIAM St., New York. 
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OF NEW YORK. 








ACCIDENT 
HEALTH 


POLICIES 


Large Benefits, 
Low Rates, 
Best Commissions. 


Assets . 
Surplus 


$779 5385-45 
365,124.30 





KIMBALL C. ATWOOD, 
SECRETARY, 
290 BROADWAY, 


NEW YORK. 





INCORPORATED 1851. 


THE 


BerksHirE Lire 
INSURANCE COMPANY 


OF PITTSFIELD, MASS. 


REASONS WHY IT SHOULD BE. PREFERRED BY THOSE 
DESIRING INSURANCE, 





It has had the benefit of over forty-eight years successful experience. 

Its business is conducted on the mutual plan, thus enabling members to get 
the insurance at cost. ie 

It has always paid large dividends, thereby making the cost of insurance low. 

It_maintains a reserve for the protection of — on the Massachu- 
setts Standard, the highest basis required by the laws of any State. 

It has a large surplus over the legal reserve and all other liabilities. 

Its conditions as to travel and residence are very liberal. 

Its policies are apa by the non-forfeiture laws of the Commonwealth of 
ae gmat which secure greater benefits to members than those of any other 

tate. 

It has always maintained a high reputation for just and liberal treatment of its 
members by promptly adjusting and settling all — claims, a proof of which is 
the fact that no judgment has ever been rendered against it. 





WILLIAM R. PLUNKETT, President. JAMES M. BARKER, Vice-President. 
JAMES W. HULL, Secretary and Treasurer. 


JOHN H. ROBINSON, Generat AGENT, 
New York and New Jersey State Agencies, 253 Broadway, New York. 





GENERAL AGENCIES in Boston, Providence, New York, Philadelphia, 
Baltimore, Pittsburgh, Cleveland, Indianapolis, Detroit, Chicago and other large 
cities of the United States. For circulars, rates and information regarding insur- 
ance and agencies, address 


The Berkshire Life Insurance Company, 


PITTSFIELD, MASS. 








